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By Marie Fricker
Archie Richards, 

88, lives in a retire-
ment community in 
Concord, N.H., but 
his passion for clas-
sical music and the 
piano has allowed 
him to entertain 

thousands of toe-tapping seniors on the South 

Shore and beyond. Although he still drives, Ar-
chie, a widower for the last eight years, hops 
trains, buses, and taxis to get him to his Bay 
State shows on time. 

He has already booked 21 “gigs” through 
March and hopes to have more than 60 con-
certs in 2025. He brings his dramatic, crescen-
do-building, Chopin etudes and sonatas as well 
as sing-along favorites like “Give My Regards 
to Broadway,” and “June is Busting Out All 

Over” to such venues as the Goddard House in 
Brookline, the assisted living residence at Pen-
niman Hill in Hingham, the Cohasset, Scituate, 
and Marshfield senior centers, Newbridge on 
the Charles in Dedham, the Compass on the 
Bay Memory Care facility in South Boston, and 
many more.

Whether Archie is playing a serious classical 
piece by Rachmaninov, or the mellow tones of 

Octogenarian pianist Octogenarian pianist 
still knows how to still knows how to 
put on a good showput on a good show
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Frank Sinatra, his audiences are mesmerized 
by his keyboard prowess and knowledge of his 
craft. The seniors who attend his performanc-
es are enamored with what they see and hear 
as Archie’s agile fingers glide seamlessly across 
the ivory keys, creating a feast for the senses 
that lasts until he takes his final bow to a stand-
ing ovation.

According to Jessica Souke, assistant direc-
tor of the Scituate senior center, Archie has 
been “wowing” audiences at her facility for 
years.

“I had 60 seniors sign up for his perfor-
mance in December, and everyone left in a 
great holiday mood,” said Jessica. “Archie is an 
accomplished and passionate pianist and edu-
cator and we appreciate learning about the mu-
sic he loves.”

“Archie is outstanding, not only because of 
how he plays complicated pieces,” said center 
volunteer and attendee Mary Sheehan. “He 
also stands in front of the piano before he be-
gins each selection and gives us a snapshot of 
the composer’s inspiration behind that partic-
ular musical masterpiece. You could hear a pin 
drop while he’s talking.”

Al Fricker, 74, of Scituate, a piano player 
himself, has become an ardent Archie Richards 
fan after attending two of his recent concerts.

“The idea that you can enjoy a classically 
trained pianist of Archie’s caliber for a $5 fee at 
your local senior center is absolutely amazing,” 
said Al. “He plays like a piano prodigy for a 
man of his age. He’s way out of my league.”

At almost 90 years old, Archie says it may be 
a “freak of nature” that he is still able to play the 
complicated works of his beloved composers, 
but he isn’t stopping yet.

“I don’t have top musical talent, but I am 
an expert at practicing,” said the pianist, writer, 
and former Boston stockbroker.

“I go to bed at 7:00 every night, then get 
up a few hours later and practice drills on the 
piano in our auditorium from 10 p.m. until 2 
a.m. I spend 50 minutes on pure exercises for 
my fingers,” he says. “It isn’t easy to play 40,000 
notes at a rapid pace during a one-hour classi-
cal concert for seniors. That’s why I never stop 

practicing. That’s my talent.”
Tongue-in-cheek humor is another staple of 

Archie’s performances.
“I tell four jokes during breaks in my sing-

along music,” he said. “Here’s my favorite – A 
woman named Zsa Zsa Gabor had been married 
nine times. ‘I’m a wonderful housekeeper,’ she 

said. ‘Every time I leave a man, I keep his home!’
“I love that one.”

For more information, or to book a concert for 
seniors, contact Archie Richards at 603-717-5692 
or email archier71@gmail.com. ∞

535 Nantasket Avenue, Hull • 781-925-0910  • www.charismarealty.com

With over 35 years of experience Charisma Realty is one of the longest running real estate companies in Hull. 
Our agents serve all over the South Shore bringing their knowledge and expertise to every buyer and seller.

Charisma RealtyCharisma Realty
If real estate is the question Charisma is the answer.If real estate is the question Charisma is the answer.

With over 35 years of experience Charisma Realty is one of the longest running real estate companies in Hull. 
Our agents serve all over the South Shore bringing their knowledge and expertise to every buyer and seller.

535 Nantasket Avenue, Hull • 781-925-0910 • www.charismarealty.com

Kendall Wright Salluce – Owner/Broker
Andrea Cohen, Elsa Buccini, William Cannon, Danielle Deeb, 

Michelle Kundzicz, Rich Marani, Janet McKenna

Comprehensive Homecare
Companions • Home Health Aides
Live-ins • Alzheimer Care Specialists

508-359-4675
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Dignity & Independence Wherever You Live
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Family Owned and Operated
for over 26 years. 

KEYED UP. Eighty-eight-year-old Archie Rich-
ards loves performing at local senior centers, en-
gaging the crowd with many familiar and favorite 
songs. At a recent appearance in Scituate, Richards 
encountered a fan, fellow piano player Al Fricker.
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By Maria Burke, RN
Owner - Celtic Angels Home Health Care

For many of us in the Irish community, 
caregiving is not just a profession – it’s a calling. 
Rooted in our culture is a deep respect for family, 
faith, and the responsibility to care for one an-
other. At Celtic Angels Home Health Care, these 
values guide our mission every day as we provide 
compassionate, high-quality care to seniors and 
those in need.

March is a special month for the Irish, as we 
celebrate St. Patrick’s Day and reflect on the rich traditions of our heri-
tage. It is also a time to honor the strength, resilience, and kindness that 
define our people. Whether it’s through a warm smile, a gentle hand, or 
simply listening to someone’s story, the spirit of the Irish is alive in the 
way we care for others.

As a nurse and business owner, I have witnessed first-hand the impact 
that compassionate home care can have on families. The ability to keep 
loved ones in the comfort of their own homes, surrounded by familiar set-
tings and cherished memories, is a gift. Our dedicated team of caregivers 
ensures that those we serve not only receive medical attention but also the 
emotional and spiritual support they need.

The role of faith in caregiving is undeniable. It provides strength during 
difficult times, offers solace in moments of uncertainty, and reminds us of the 
greater purpose in our work. Many of our clients and caregivers share stories 
of how their faith has carried them through life’s challenges, reinforcing the 
belief that love and care are among the greatest blessings we can offer.

This March, as we celebrate St. Patrick’s Day, let us also take a moment 
to appreciate those who dedicate their lives to caring for others. Whether 

The heart of compassionate 
care: A reflection on the 
Irish spirit in home health care

Hi. I’m Milo.
The Celtic Angels Home

Health Care Mascot.
OUR CLIENTS LOVE US!

“Your CNA 
Kelly takes care
of my every 
need. I’m in
excellent hands.”
    – Truly, Susan C.

Celtic Angels Home Health Care

HOME HEALTH CARE

www.celticangelsinc.com  •  781-331-0062

it is a family member, a professional caregiver, or a neighbor offering a 
helping hand, their kindness and generosity embody the very best of our 
community.

May we continue to uphold the values of faith, family, and compassion, 
ensuring that the Irish spirit of caregiving remains as strong as ever.

Wishing you a blessed and joyful St. Patrick’s Day.
Sláinte!

About the Author: Celtic Angels Home Health Care is a privately owned 
Home Health Care Agency that was founded by Maria Burke, a Registered 
Nurse, who has worked in the home health care field for the majority of her ca-
reer. Celtic Angels Home Health Care specializes in providing the highest level 
of personalized home health care services for seniors and those requiring in-
home support. Our team is dedicated to providing the customized program that 
will enable clients to reach their maximum level of health, comfort and function 
while remaining in their homes or residences. The organization’s driving phi-
losophy is to offer care that has been tailored to each client’s unique situation and 
to maintain a progressive and insightful approach in order to meet the health 
needs of their patients. For more information about our services, please visit 
www.celticangelsinc.com or call 781-331-0062. ∞
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By Steven V. Dubin
I’m old enough 

now that I’m start-
ing to think of what 
people will say at my 
funeral. Or, as my old 
business partner Jim 
Farrell often said, “I’d 
like to offer the rebut-
tal to your eulogy.”

I’d like to think 
many would say, “I 

liked having coffee with the guy – except for all 
the slurping noises.”

Or, “Steve made me laugh, I just didn’t know 
when he was being serious.”

Maybe: “Sure he was a pain in the butt, but he 
made me think in a completely different way.”

So, in this cheery vein, I recently read a me-
andering, bittersweet book authored by the 
obituary writer for a small Alaskan newspaper. 
(Yes, both Alaska and the newspaper still exist. 
For now.)

Titled “Find the Good,” the writer Heath-
er Lende takes a completely different approach 
to summarizing the lives of her friends and 
neighbors. Instead of a factual punch lists of 
life achievements and milestones, she meets 
with the families of the deceased to discuss the 
“good” things they did for others and the little 
things that made them who they were. 

Lende notes, “We are all writing our own 
obituary every day by how we live. The best 
news is that there’s still time for additions and 
revisions before it goes to press.”

So, do I care what school you went to? 
Or where you grew up? What clubs you be-
longed to? Where you 
worked?

I guess so. But, in 
addition to all that, 
I’d like to know that 
you nursed a squirrel 
back to life as a child 
and never forgot it 
and how fragile nature 
is. That you owned 
a snowblower and, 
without so much as 
a wave or a nod, also cleared the driveways of 
neighbors. Or that you like to dance to Motown 
or just about anything when at the grocery store.

Oh, yeah, and maybe include some final 
wishes, too. 

“Steve requests that you remember all the 
catastrophic adventures of losing car key, kayak 
paddle, and occasional children, and how those 
stories slowly turned into humorous tales. He 
asks that everyone raise wave a pickleball pad-
dle, tell a bad joke, and never waste a good park-
ing spot. In lieu of flowers, give some money to 
someone who really needs it.”

May you live forever. But be prepared to be 
remembered well. Do a quick draft of your obit 
today. 

If you know of a senior who is doing something 
interesting with their retirement, I look forward 
to hearing from you! Please email me at SDubin@
PRWorkZone.com 

About the Author: Steven V. Dubin is the found-
er of PR Works, a lightly used public relations firm 
based in Plymouth which helps small to mid-sized 
nonprofit organizations and for-profit companies 
navigate the overwhelming options of advertising. 
Steve lives in Plymouth with his wife, Wendy. He 
is a contributing author to “Get Slightly Famous” 
and “Tricks of the Trade,” the complete guide to suc-
ceeding in the advice business. He recently authored 
“PR 101,” an E-book. ∞

Retirement Dreams – or Nightmares 
You don’t want to be caught dead without a great obituary

OUR READERS ARE OUR CUSTOMERS –  OUR 
ADVERTISERS ARE OUR PARTNERS; DEVELOPING BRAND 

IDENTITY THROUGH THE EYES OF THE CUSTOMER!

Your message could be here!
Reach thousands of loyal readers every month.

Call now for details!
781-925-1515

or email: tom@southshoresenior.com

OVERWHELMED
/.ov r’(h)welm/ed

Adjective: The thought of moving after decades in the same home.

Leon Merian, SRES
Specializing in Senior Home Sales
781.258.7418
ListingWithLeon.com
Email: Leon@ListingWithLeon.com
Join Me for Coffee!

           Compass is a licensed real estate broker and abides by Equal Housing Opportunity laws. All material presented herein is intended for informational purposes only. 
Information is compiled from sources deemed reliable but is subject to errors, omissions, changes in price, condition, sale, or withdrawal without notice. This is not intended to 
solicit property already listed. Photos may be virtually staged or digitally enhanced and may not re lect actual property conditions.
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By George A. Downey
Homeowners 62 and older should consider 

the potential benefits a Home Equity Conver-
sion Mortgage (HECM) reverse mortgage may 
provide. Designed for those who want to age-in-
place, this program is unique. 
Why it’s important

Rising prices and market volatility present real 
and growing challenges, especially to aging home-
owners with limited resources. Home equity, one 

of the largest assets of most homeowners, might provide a solution. Home 
equity is illiquid and commonly overlooked in financial plans. However, it 
could be a game-changer through a reverse mortgage. Reverse mortgages 
convert a portion of home equity to cash and/or credit line to increase 
and potentially extend available resources without selling, moving, or tak-
ing on unwanted monthly payments. 
What’s available? 

Elderly homeowners are encouraged to explore the potential benefits 
a reverse mortgage might provide. Loan amounts are calculated on: (1) 
current home value, (2) age of youngest owner (one must 62 or older), and 
(3) current interest rates.

The calculated maximum loan amount can help pay toward the bal-
ance of current mortgage(s) owed, property liens, and loan origination 
expenses. Net proceeds will be available in cash and/or credit line as the 
borrower chooses. Among other benefits, no monthly mortgage payments 
are required to help relieve limited retirement incomes. 
Are HECM reverse mortgages a good fit? 

The Home Equity Conversion Mortgage (HECM) has  terms and 
benefits that are established up front at closing. To learn more, contact the 
author, George Downey, or another CRMP (Certified Reverse Mortgage 
Professional) for more information and discover if a reverse mortgage 
could be a good fit for you and why. 
Reverse mortgage benefits 
•	 Potentially no monthly payment obligations. Voluntary payments are 

permitted, but not required. Keep in mind, like with other mortgage 
loans, interest will accrue on the amounts borrowed. That means your 
balance goes up over time, increasing the amount you have to pay, and 
you have less and less equity in your home.  

•	 Increased liquidity. Because it is a loan, withdrawals are received in-
come tax free.  

•	 Credit line growth. The undrawn balance of the credit line grows 
(compounding monthly) at the same rate charged on funds borrowed, 
providing more funds for future needs.   

•	 No maturity date. Repayment is not required until no borrower resides 
in the property.  

•	 Non-recourse loan. If the balance owed on the loan is more than what 
the home is worth, the remaining balance is covered by the mortgage 
insurance paid by the borrower, not the heirs.

•	 Protection against real estate and/or financial market declines.  
•	 Borrower obligations (to keep the loan in good standing) include:  
•	 Keeping real estate taxes, homeowner’s insurance, and property charges 

current.
•	 Providing basic home maintenance.  
•	 Continuing occupancy as primary residence. 

Eligibility requirements apply. HECM counseling is required. Subject to 
credit and income approval. You must occupy the residence as your primary 
home. You must continue to pay for property taxes, insurance payments, home-
owners’ association fee, home maintenance costs, and other fees as required. You 
must have significant cash available for the down payment. The balance of the 
loan grows over time and interest is charged on the balance. The loan becomes 
payable when the last borrower on eligible non-borrowing spouse passes away, 
sells the home, permanently moves out, defaults on taxes, insurance, or mainte-
nance, or otherwise does not comply with the loan terms. 

About the Author: George Downey, CRMP (NMLS ID 10239) is the Re-
gional Senior Vice President of The Federal Savings Bank branch located at 100 
Grandview Road, Suite 105, Braintree, MA 02184. Contact Mr. Downey at 
(781) 843-5553 / Cell (617) 594-3666 / gdowney@thefederalsavingsbank.
com, bwww.thefederalsavingsbank.com/georgedowney ∞

Federal program helps seniors unlock home equity and pursue financial goals 
  Home Equity Conversion Mortgage may be a good choice for some older homeowners

$75
OFF 

Lift Chair

Family-owned medical equipment 
retail store located in Hanover.  

We carry a full line of medical equipment, 
with rental options available. 

Hospital Beds, Lift Chairs, Scooters, 
Power Wheelchairs, Walkers/Rollator

Home Accessibility Equipment,  
and much more!

    MARCH SAVINGS!
REDEEM WITH THIS COUPON

Homecare Express, 
10 East St. (Rt. 53), Hanover, MA

Call: 781-826-9999  HomeCareXpress.com
Expires 3.31.25

781-826-9999 • www.HomeCareXpress.com
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Senior Fitness

By Rita La Rosa Loud, B.S. 
If you are like me, you would like to maintain 

your height and posture throughout your lifespan 
to avoid mal alignments like Dowagers hump 
(humped shoulders), kyphosis (rounded upper 
back), and swan neck (forward head lean). These 
are just some examples of spinal deformities typ-
ically seen among the elderly and unfortunately 
now even among young adults and teens. 

Other postural problems arising from everyday activities like working 
on your computer, playing video games, reading books and magazines, 
looking down and texting on your iPhone, even positional sleeping hab-
its, can contribute to straining the muscles in your neck and upper back. 
Thankfully, postural abnormalities are preventable, which simply means 
keeping your head and ears over your shoulders by developing strong 
neck muscles. 

A strong neck can act as a shock absorber, preventing injuries to the 
head, shoulders, and neck from, for example, a serious vehicular accident. 
A fit neck may also prevent stiff or pulled neck muscles from occurring in 
an athletic event or a simple weekend sporting activity. Fortunately, the 
neck responds very well to proper strengthening exercises.
Anatomy of the neck

The muscles of your neck allow you to hold your head up. They make 
it possible for you to position your head forward, backward, and in rota-
tion. The muscles in the back of your neck allow you to move your head 

and neck up from a forward position or back from a vertical position. If 
you have access to a neck extension machine, it can help strengthen these 
muscles. The muscles in the front of your neck help keep your neck and 
head vertical. They also bend the neck and head forward, sideways, and in 
rotation. The neck flexion machine can help strengthen these muscles.

A well-conditioned neck is synonymous with strong neck bones and 
less likely to succumb to degenerative conditions like osteoporosis. To be 
able to hold up your head, which can weigh up to 12-16 pounds, all day 
is no easy task and unless the muscles in your neck are strong, the cervical 
vertebrae will gradually weaken and will no longer be able to effectively 
support your head in an upright position.

If you have no restrictions or limitations in your neck, develop resilient 
neck and shoulder muscles that can withstand sudden movements and survive 
serious accidents. Try training the various neck muscles through a full range of 
slow-controlled movements using well-designed resistance equipment. 
Neck strengthening exercises

If you do not have access to a four-way neck machine, there are easy 
isometric neck strengthening exercises (flexion, extension, lateral flexion/
rotation, retraction) where you apply light resistance using your hand 
through symptom-free range of motion. Dr. Donald A. Ozello. D.C. 
demonstrates manual isometric cervical spine strengthening exercises in 
his six-minute YouTube video that counteracts forward/downward head 
posture, reestablishing proper head, neck, and shoulder alignment. 

Wayne Westcott, Ph.D. Center for Health and Fitness at Quin-
cy College. Consider joining our supervised, group fitness program on 
well-designed strength equipment that includes endurance, flexibility, 
and functional training. We are located at Presidents Place, 1250 Han-
cock Street, Quincy. Book a tour, try a free training, or find out how to 
register. Call 617-405-5978. Street parking is available, and a parking 
garage is next to the building. 

About the Author: Rita La Rosa Loud holds a B.S. in Exercise Physiology 
with additional education in Sports Medicine and Athletic Training. She is 
NASM Certified and has been actively involved in the fitness industry for 
more than 35 years. She is also an author and writes fitness-related articles for 
various publications. Currently, she is a fitness researcher and directs the Wayne 
Westcott, Ph.D. Center for Health and Fitness at Quincy College. She can be 
reached at 617-405-5978. ∞

Keep your head aligned through 
proper strength training

501 Cordwainer Drive, Norwell, MA 02061
TEL: 781.982.7450 • FAX: 781.982.7451 

Exceeding Expectations 
in Healthcare

Eligibility requirements apply. HECM Counseling is required. Subject to credit and income approval. You must occupy the residence as 
your primary home. You must continue to pay for property taxes, insurance payments, homeowners association fee, home maintenance 
costs, and other fees as required. You must have significant cash available for the down payment. The balance of the loan grows over time 
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sells the home, permanently moves out, defaults on taxes, insurance, or maintenance, or otherwise does not comply with the loan terms.
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EMBRACE PEACE OF MIND 
IN RETIREMENT WITH THE 
NEW REVERSE MORTGAGE

YOUR NEXT STEP TOWARD YOUR  
RETIREMENT OPTIONS

REACH OUT TODAY - DISCOVER YOUR 
RETIREMENT FUTURE!

Rediscover the potential peace and 
confidence that comes with financial 
security in retirement by tapping into 
the equity of your home.

Curious if a reverse mortgage is the right choice for you? Join me for a 
no-obligation discussion. We’ll explore how a reverse mortgage could be 
integrated into your future, with a real-time demonstration of its benefits. 

GEORGE DOWNEY
Regional Senior Vice President, NMLS# 10239
Direct (781) 843-5553 | Cell (617) 594-3666
gdowney@thefederalsavingsbank.com
www.thefederalsavingsbank.com/georgedowney

WHY CONSIDER THE NEW REVERSE MORTGAGE?
• Increase near and long-term  

cash flow

• Monthly mortgage payments  
are optional

• Reduce the risk of running out  
of money

• Enhance liquidity with access to 
additional funds
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By Lyn Hart, Wellness Expert and Owner of 
Local Sunmed | Your CBD Store Braintree

Did you know 
that more than half 
of older adults ex-
perience sleep dis-
turbances? While 
changes in sleep pat-
terns are common 
with aging, they are 
often dismissed as an 
unavoidable part of 
getting older – and 
when the sleep is-

sues  are  addressed, the solution typically falls 
back to the status quo: a prescription sleep 
medication (despite mounting evidence of their 
potential risks and failure to address the root 
cause). The good news? There are effective, nat-
ural solutions to help improve sleep that don’t 
involve taking yet another medication.
Why sleep matters as we age

Sleep is an active and essential process that 
supports memory, cognitive function, and over-
all health. Often described as the brain’s “house-
keeper,” sleep clears out toxins, consolidates 
memories, and restores energy levels. However, 
as we age, sleep patterns shift. Older adults tend 
to spend less time in deep, restorative sleep and 
experience more frequent awakenings through-
out the night. This fragmented sleep can con-
tribute to daytime fatigue, cognitive decline, in-
creased fall risk, and even worsened symptoms 
of chronic conditions like arthritis or meno-
pause-related hot flashes.

Poor sleep can also impact mental health, in-
creasing the risk of anxiety and depression. On 
the other hand, prioritizing healthy sleep can 
improve mood, enhance focus, boost immune 
function, and support overall longevity.
Tips for better sleep

According to the National Sleep Founda-
tion, adults 65 and older should aim for seven 
to eight hours of sleep per night. Here are some 
strategies to improve sleep quality:

• Stick to a routine: Go to bed and wake up 
at the same time every day, even on weekends. 
This helps regulate your body’s internal clock.

• Limit stimulants: Caffeine, nicotine, and 
alcohol can all interfere with sleep quality. As 

Better sleep, better health: A guide for seniors
we age, our bodies metabolize these substanc-
es differently, making it harder to fall and stay 
asleep.

• Create a sleep-friendly environment: 
Keep your bedroom cool, dark, and quiet. Invest 
in a comfortable mattress and pillows.

• Practice relaxation techniques: Deep 
breathing, meditation, and gentle stretching can 
help calm the mind before bedtime.
A natural approach to better sleep

If you’re struggling with sleep and look-
ing for a natural approach, Sunmed’s clinical-
ly proven sleep supplements may help. Our 
nonpsychoactive hemp-based formula works 
to balance the body’s endocannabinoid sys-
tem, promoting relaxation and improving 
sleep quality. In a six-week, double-blind, 
placebo-controlled trial with 660 partic-
ipants, our formula significantly outper-
formed the placebo – enhancing sleep onset, 
reducing nighttime awakenings, and even 

 

381 Washington St (781) 228-6179Braintree
*Limited time in-store only. Offer valid at listed location(s). Limit 1 per person.

Cannot be combined with other offers. Intended for 18+ only. See store(s) for details.

Superior quality
CBD matters.

FREE WELLNESS CONSULTATIONS

20% OFF!*SHIPPING

& DELIVERY

AVAILABLE!

CALL NOW

decreasing feelings of 
anxiousness. These re-
sults were confirmed 
through NIH-ap-
proved Promis assess-
ments.

This Sleep Awareness Month, visit Sunmed | 
Your CBD Store Braintree and clip our ad (be-
low) to enjoy 20% off our clinically proven sleep 
supplements. Our wellness experts are here to 
help answer all your questions and guide you on 
your journey. Stop by today and discover how 
better sleep can lead to a healthier, happier you.

This statement has not been evaluated by the 
Food and Drug Administration. This product is 
not intended to diagnose, treat, cure, or prevent 
any disease.

About the Author: Lyn Hart, Wellness Expert 
and Sunmed | Your CBD Store Owner, can be 
reached at 381 Washington St., Braintree, 781-
228-6179. ∞

574 Washington Street
Easton, MA 02375

774 240-8928
jfuller-jones@kw.com

Senior Real Estate Specialist/Partner
Jeanne Fuller-Jones

Each office is Independently Owned and Operated
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By Nicole Long, MSW, LICSW,  
CEO of Old Colony Elder Services

During March, we 
celebrate Social Work 
Month and the many 
contributions of social 
workers. 

Social workers are 
dedicated to helping 
people and communities 
thrive. Social workers 
also help people of all 
ages cope with life’s chal-
lenges. A major part of a 

social worker’s job is advocacy. Social workers 
stand up for equal rights of all people and work 
to ensure that services are provided to all who 
need them.

Social workers may be found in many differ-
ent settings, from healthcare and mental health 
to education, local and state government, and 
social-service agencies.

Social workers assist individuals and families 
in navigating the various challenges of life in 
different ways. For example, a social worker can 
help patients in hospitals or rehabilitation facil-

ities transition back to their home or commu-
nity. A social worker can help determine if an 
individual can resume activities of daily living in 
their home. Will the individual need short-term 
caregiver support for assistance with mobility, 
bathing, dressing or meal preparation? Or will 
the individual require long-term assistance and 
daily home care? A social worker evaluates cur-
rent and future needs and puts a plan in place. 
Social workers also:

•	 Help individuals and families navigate 
housing and other community resources

•	 Provide mental health care for adults and 
children

•	 Assist those who are experiencing food in-
security or malnutrition

•	 Work to prevent, and address, neglect or abuse
•	 Assist with foster care programs
•	 Help individuals manage and cope with 

chronic illness or disease. 
Old Colony Elder Services (OCES) has a 

team of licensed social workers who can pro-
vide guidance on a wide range of life changes 
and challenges. OCES is proud to provide in-
dependent, conflict-free assessments, care co-
ordination, administrative support for in-home 

and community-based 
long-term services 
through many different 
programs, including in-
home behavioral health 
counseling. Working 
alongside OCES’s li-
censed social workers 
are care managers, pro-
tective service workers, 
administrative staff, 
and an extensive net-
work of providers.

OCES’s expansive 
services offer support 
through more than 20 
different programs, 
including a nutrition 

Social work: Making a positive difference 
in the lives of seniors and the community 

Want a home and mortgage 
without the BIG FEES?

List for 1%. Buy smart! Sell smarter!
Korey Welch, Owner of Boom Realty 

and Sr. Mortgage Broker (NMLS: 14991) 
with Loan Factory (NMLS: 320841), is a 

licensed Mortgage Broker/Real Estate Broker 
based in Rockland, MA. 

R E A L T Y

For more than two decades, Korey has been 
helping seniors determine the best fit.

For a complimentary consultation, 
contact Korey at korey@koreywelch.com or 

(781) 367-3351

program with healthy meals planned by a Reg-
istered Dietician, a healthy living program that 
includes management of chronic health condi-
tions, and a family caregiver support program 
that provides caregiving resources. OCES pro-
vides community housing with supportive and 
congregate options. Our money management 
program offers budget and health insurance 
guidance, and the protective services program 
helps prevent, eliminate, or remedy situations 
involving the abuse of an elder.

Essentially, social workers provide guidance 
about a wide range of life changes and challeng-
es – helping to prevent issues while presenting 
options for the future.

Join us as we celebrate social workers who 
are dedicated to making a positive difference in 
the lives of so many in our community.

OCES is the largest provider of in-home and 
community-based services for older adults and 
people living with disabilities in the southeast-
ern part of Massachusetts. We invite you to visit 
our website, www.ocesma.org, to learn more.

About the Author: Nicole Long is the Chief Exec-
utive Officer of Old Colony Elder Services (OCES). 
Founded in 1974, OCES is a private, non-prof-
it organization proudly serving greater Plymouth 
County and surrounding communities. OCES is 
designated as one of 25 Aging Services Access Points 
(ASAPs) in the Commonwealth of Massachusetts. 
OCES’s mission is to support the independence and 
dignity of older adults and individuals with dis-
abilities by providing essential information and 
services that promote healthy and safe living. The 
agency offers a number of programs to serve older 
adults, individuals with disabilities, their families 
and caregivers. For more information call 508-
584-1561 or visit www.ocesma.org. ∞



HELPING SENIORS AGE WELL AND ENJOY THEMSELVES WHILE DOING IT! • 9

By Korey Welch, Owner of Boom Realty  
and Senior Mortgage Broker, Loan Factory

Lending institutions want to lend to seniors 
and offer many options. The variables include fi-
nancial goals, income, and homeownership status. 

Here are some key options:
1. Reverse mortgage (Home Equity Conversion 
Mortgage – HECM)

You don’t have to be Tom Selleck to understand the advantages of this 
relatively new, but solid concept.
•	 Available to homeowners aged 62+.
•	 Converts home equity into cash.
•	 No monthly payments; loan is repaid when the home is sold or the 

owner moves out.
•	 Requires FHA-approved lenders and counseling.

2. Refinancing an existing mortgage
You might already have an amazingly low rate, 2%-4%. If not, it may 

be worth looking at. 
•	 Lower interest rates can reduce monthly payments.
•	 Can switch from an adjustable-rate to a fixed-rate mortgage.
•	 Possible cash-out refinance for home improvements or medical expenses.

3. Home equity loan or Home Equity Line of Credit (HELOC)
There is likely cash in your home. Want to tap that equity?

•	 Borrow against home equity.
•	 Home equity loans provide a lump sum with fixed payments.
•	 HELOC works like a credit line, with flexible withdrawals and payments.

4. Senior-specific mortgage programs
This may be a good fit if you are not employed but thrive on other 

Seniors have more mortgage options
Senior Living. Senior Solutions. Made Simple. income sources.

•	 Some lenders offer mortgages tailored for seniors with retirement in-
come considerations.

•	 May allow alternative income verification (pensions, Social Security, 
investments).

5. Downsizing and new home loans
Size matters. Especially if you have to clean it, heat it, and walk it. 

What are your options?
•	 Sell current home and buy a smaller, more manageable home.
•	 May qualify for a conventional, FHA, or VA loan (if eligible).
•	 Some seniors use a reverse mortgage for purchase (HECM for pur-

chase) to buy a home without monthly payments.
6. Veterans Administration loans (for veterans and spouses)

There are many veteran and spouse programs. 
•	 No down payment required.
•	 No private mortgage insurance (PMI).
•	 Competitive interest rates.

Would you like recommendations based on a specific situation? 
Sell Smarter! Be very careful when engaging a real estate agent. I have 

seen a lot of bad advice given by other agents regarding the National As-
sociation of Realtors lawsuit settlement changes, which are costing buyers 
and sellers a lot of money.

If you are looking to buy or sell, please reach out to me. I only charge 
a 1% listing agent fee and am routinely saving sellers tens of thousands 
of dollars in listing fees. I just sold a $2.8-million home in Falmouth and 
saved the seller $56,000 in listing fees vs. if he listed with another agent. 

About the Author: Korey Welch, owner of Boom Realty and Senior Mortgage 
Broker (NMLS: 14991) with Loan Factory (NMLS: 320841), is a licensed 
mortgage broker/real estate broker based in Rockland.  For more than two de-
cades, Korey has been helping seniors determine the best fit. For a complimentary 
consultation, contact him at korey@koreywelch.com, 781-367-3351. ∞

Super Dental Care for Seniors
Meet Dr. Richard Wolfert, DMD, owner operator 
of The Toothboss, a dental practice located at 
1121 Main Street (Rt. 18) in South Weymouth. Dr. 
Wolfert named his practice The Toothboss based 
on the nickname he received while in the U.S. Navy 
serving on the USS Midway (CV-41).
Since 1992, The Toothboss has provided oral care 
for individuals and families on the South Shore. 
More than 100 of those patients have been coming 
to The Toothboss for more than 30 years. 
The Toothboss provides the essential services like 
cleanings, X-rays, fillings, etc. Yet we also deliver 

the services that are important to seniors:
• Dental implants  

(including mini-implants)
• Removable dentures
• Veneers and laminates
• Periodontal care
• Oral cancer screenings
• Annual comprehensive review
• And much, much more.

The Toothboss accepts all major dental 
providers and offers the TBD plan for 
those without dental coverage. For more 
information and to schedule an appointment, call 781-335-0604  
or visit Toothboss.com and book your appointment online.

1121 Main Street
South Weymouth, MA  02190
781-335-0604
Toothboss.com

At Divine Living Homecare, we specialize in 
non-medical home care services, including…

Companionship, Personal care assistance, 
Meal preparation, Medication reminders, Light housekeeping, 

Transportation, and more 
We proudly serve clients across Massachusetts, 
ensuring that families receive professional and 

compassionate support tailored to their loved one’s needs.

“Caring for others has always been my 
passion. I began my journey in healthcare as 
a Certified Nursing Assistant (CNA), where 
I gained firsthand experience in providing 
compassionate care to seniors and individuals 
with disabilities. Seeing the challenges families 
face in finding reliable, high-quality home 
care inspired me to create Divine Living 
Homecare – an agency dedicated to delivering 
exceptional, personalized care that enhances 
quality of life while allowing individuals to 
remain safely in their homes.”

Christine Andrade – Founder & CEO 
Divine Living Homecare

SPECIAL OFFER: 
Sign up for 16 hours of home care and receive 4 FREE hours! 
Take advantage of this limited-time offer and experience the 

quality care your loved one deserves. Contact us today!

Divine Living Homecare
99 Derby Street, Suite 200, Hingham, MA

508-441-3453
www.divinelivinghomecare.com • Visit us on Facebook
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Affordable dental care options for seniors
Dental discount plans

Many dental practices offer affordable clean-
ing and exam packages for seniors, making it eas-
ier to stay on top of oral health. At my practice, 
we offer The Toothboss Discount plan, which 
includes two cleanings per year, X-rays, and oth-
er routine services for a nominal fee (there’s also 
a periodontal plan). Dental work beyond the 
scope of the discount plan – e.g., fillings, crowns, 
dentures or more –are offered at a reduced rate.
MassHealth and other public assistance pro-
grams

If you qualify, MassHealth (Massachusetts 
Medicaid) provides coverage for a variety of 
dental services, including exams, cleanings, fill-
ings, extractions, and dentures. The Massachu-
setts Dental Society Foundation also offers fi-
nancial assistance and resources to help seniors 
receive the care they need.
Senior-focused dental insurance plans

Many private insurance companies offer sup-
plemental dental plans tailored to seniors. The 
primary benefit to these plans is that in addi-
tion to 100% coverage on preventive services, 
they provide partial coverage for more extensive 
treatments like crowns and dentures. Be thor-
ough when choosing this kind of plan and re-
view carefully the coverage details, provider net-
works, and annual maximums.
Community health centers and dental schools

Some local community health centers pro-
vide dental services on a sliding fee scale based 

By Dr. Richard Wolfert, DMD
The Toothboss, www.toothboss.com

Traditional Medi-
care doesn’t cover rou-
tine dental services, but 
there are affordable den-
tal care options available 
to seniors.
A pound of prevention…

Beats an ounce of the 
cure. It may be a cliché, 
but it can hold true with 
dental care in your later 

years. 
The best way to keep dental costs low is 

through regular preventive care. That starts 
with the following self-care:

• Flossing at least once a day; some seniors 
do it after every meal.

• Brushing twice a day for two minutes each 
time; after every meal works, too.

• Fluoride rinses are also a great idea for 
preventing issues.

• Minimize or eliminate your sugar intake. 
If you do eat something sugary, brush after-
ward or, at the very least, rinse your mouth out 
with water.

These efforts are in no way a substitute for 
routine cleanings and exams by your dentist. 
Those should continue twice a year at minimum, 
as early detection of dental issues can prevent 
more expensive treatments down the road.  
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ADDITIONAL SERVICES 

 

∞ Funeral-Pre-planning and Arrangements ∞ 
 

∞ Personal Needs Account Spenddowns ∞ 
 

∞ Funeral Consultations ∞ 
 

∞ Cemetery Concierge ∞ 
 

∞ Burials at Sea ∞ 
∞ Sea Scattering of Cremains ∞ 

 
 
 
 
 
 

*** Best of Quincy Funeral Home Award, 5 Consecutive Years, 9-2023 *** 
 

650 Hancock Street, Quincy, MA 02170  •   HamelLydon.com 

24-Hour Lines 

(617)472-5888 
(800)696-5887 

*** Best of Quincy Funeral Home Award, 6 Consecutive Years, 2019-2024 *** 
  

FUNERAL SERVICES 
 

∞ Direct Cremation Plans, starting at $1,795 ∞ 
 

∞ Veteran Funeral Service Benefit Packages ∞ 
 

∞ Funeral / Memorial Service / Celebration of Life ∞ 
 

∞ Church or Funeral Chapel Services ∞ 
 

∞ Traditional Chinese and Vietnamese Funerals ∞ 
 

∞ International Funeral Shipping ∞ 
 

∞ Burials – Casket Selections ∞ 
 

∞ Cremations – Urn Selections ∞ 

Directors:  Christopher P. Goulet, Sr. & Michelle Lydon 

on income. This can be an option for seniors on 
a fixed budget. Some dental schools in the area, 
Boston University or Tufts University come to 
mind, offer high-quality care at reduced costs. 
Dental students are supervised by faculty mem-
bers while providing treatment, ensuring pa-
tients receive professional and thorough care.
Financing and payment plans

If you need dental work that will necessitate 
out-of-pocket costs, some dental practices offer 
flexible financing options and payment plans. 
Some practices accept credit cards like Care-
Credit, which offer zero-interest payments for 
a certain period of time (typically six months). 
No care is not an option

Please do not make the mistake of staying 
away from the dentist to avoid a potentially 
large bill. The impact your oral health has on 
your overall health is documented fact. If you 
have an issue that needs dental work, delaying 
can (and most likely) create additional issues. 
Or worse. 

At the very least, if you know you need den-
tal work and are concerned about making the 
payment, have a conversation with your dentist. 
Most will listen and, in some cases, can come up 
with a payment option that can work for your 
budget and your care.

Looking for a new dentist? Give us a call at 
781-335-0604.

About the Author: Dr. Richard Wolfert, DMD is 
the owner of The Toothboss, 1121 Main St., South 
Weymouth. For more information, call 781-335-
0604 or visit www.toothboss.com. ∞
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By Leon Merian, SRES®
As a Senior Real Estate Specialist (SRES), I 

often tell my clients, “Before we talk about sell-
ing your home, let’s talk about you.” It’s a state-
ment that surprises many people, but it speaks 
to the ethics that should guide every real estate 
professional working with older adults.

For many seniors, selling a home is not just 
a financial decision, it’s an emotional and often 
complex life transition. The house they’ve lived 

in for decades holds memories, history, and meaning. In some cases, the 
move is not entirely by choice but driven by necessity – health concerns, 
financial pressures, or changing family dynamics. This is why working with 
a real estate professional who prioritizes ethics over transactions is crucial.
Beyond the sale: Understanding the full picture

One of the most important principles I uphold is not rushing to put 
on my “Realtor hat” until I know the person or family is fully supported 
in their transition. Before discussing real estate, I ensure that my clients 
have the right resources in place, including:

• Elder care attorneys to help with estate planning, wills, trusts, and 
any legal protections needed for financial and healthcare decisions.

•  Move managers: Professionals who specialize in assisting seniors 
with decluttering, downsizing, and moving with dignity.

• Aging-in-place experts for those who may not be ready to move 
but need home modifications to continue living safely in their current 
residence.

• Senior placement specialists: When the decision has been made to 
transition to assisted living or a continuing care community, these experts 
guide families toward the best fit.

Real estate is just one piece of a much larger puzzle. A true ethical 
Realtor does not see the transaction as a one-size-fits-all solution but 
instead listens first and ensures the client’s well-being is the top priority.
The ethical dilemma in real estate

Unfortunately, not all Realtors approach senior transitions with this 
level of care. Too often, I’ve seen agents push for a sale without consid-
ering the person’s best interests. In some cases, families are vulnerable, 
facing overwhelming decisions, and they put their trust in a professional 
who may be more focused on closing a deal than ensuring the transition 
is handled with integrity.
Warning signs to look for

If you or a loved one are considering selling a home, be mindful of 
these red flags when choosing a Realtor:

1. Pressure to list immediately. Ethical agents take the time to under-
stand your situation. If an agent is pushing to get the house on the market 
before assessing your needs, proceed with caution.

2. Lack of resources. A knowledgeable SRES should be well-connect-
ed with elder care professionals. If they can’t provide referrals or guidance 
beyond real estate, they may not be the best fit.

3. Ignoring the senior’s wishes. The decision to sell belongs to the 
homeowner. If the agent is primarily engaging with family members and 
not the senior, ethical concerns should be raised.

4. No discussion about alternatives. Selling a home is not always the 
best or only option. A trustworthy agent will explore all possibilities, in-
cluding staying in place with modifications or considering a gradual tran-
sition plan.
A Realtor’s role: Guide, not just salesperson

An ethical real estate professional understands that their job goes far 
beyond listing a home. When working with older adults, the approach 
must be rooted in compassion, patience, and integrity. Here’s what that 

looks like in action:
1. Listening first, selling second
Before any discussion of property value or marketing plans, an ethical 

Realtor asks:
• What are your biggest concerns about moving?
• What support do you need to make the best decision?
• What does an ideal transition look like for you?
2. Acting as an advocate, not just an agent
An ethical Realtor helps seniors and their families navigate the entire 

transition process, not just the home sale. This may mean:
• Connecting them with trusted professionals who can assist in legal 

and financial matters.
• Helping them understand all available living options.
• Ensuring they are making a move because it’s right for them, not 

because of external pressures.
3. Protecting seniors from financial exploitation
Older adults are sometimes targeted by scams, predatory buyers, or 

dishonest real estate practices. A responsible Realtor educates their cli-
ents about:

• Red flags in unsolicited offers or aggressive cash-buyout schemes.
• Understanding their rights in real estate transactions.
• Ensuring full transparency in contracts, fees, and potential conflicts 

of interest.
Why ethics matter more than ever

The senior population is growing rapidly, and with it comes an increas-
ing need for honest, ethical professionals to guide older adults through 
major life changes. Realtors who specialize in working with seniors must 
understand that real estate is not just about property – it’s about people.

A home is not just an asset to be sold. It is the setting of a lifetime of 
experiences. The decision to move is one of the most significant transi-
tions a person can make, and it deserves to be handled with the highest 
level of integrity, patience, and care.

For older adults and their families, choosing the right Realtor can 
make all the difference. A truly ethical real estate professional will pri-
oritize the client’s needs above their own commission, ensuring that the 
journey is one of empowerment, not pressure.

If you or someone you love is considering a move, my best advice is 
this: Work with someone who sees you as a person, not just a transaction. 
Ethics in real estate is not just about following rules – it’s about doing 
what’s right.

Let’s meet for coffee and discuss your real estate goals for tomorrow or 
10 years from now!  ∞

Ethics in real estate: Putting care for the seller before the sale

50 Recreation Park Drive
Hingham, MA  02043

TEL: (781) 749-4982
FAX: (781) 740-4283

South Shore’s 
Preferred Nursing & 

Short Term 
Rehabilitation Center
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Live vibrantly.

781.545.1370 • 309 Driftway | Scituate, MA 02066 • LCCA.COM

Compassionate care in a home-
like environment: short- and long-
term rehabilitation, skilled nursing, 
respite care and Medicare and 
Medicaid certified. Joint Commission accredited

By Susan Drevitch Kelly,  
Life Transition Coach

When you experience the profound loss of 
someone you love deeply, it is, no doubt, one of 
the most tragic and overwhelming events you 
have ever had to deal with in your life. But, you 
are stronger than you think, stronger than you 
realize, at this most difficult and challenging 
time. 

Research by many psychologists tells us that 
human beings are “hard-wired” to cope. This 

ability to cope with any extreme adversity and tragedy, such as the pro-
found loss of someone you deeply loved, is what psychologists call resil-
ience. 

Human beings are, by our very nature, resilient creatures. It is this 
human trait that enables you to survive your loss, and eventually thrive 
once again. Ernest Hemingway once wrote: “The hardest lesson I’ve had 
to learn as an adult is the relentless need to keep going, no matter how 
shattered I feel inside.”

Resiliency is essential to recovery from your loss and the eventual re-
building of your life in this “new world” that you’ve entered without your 
loved one.

Here are some things you can do to regain and strengthen your resil-
ience during this tragic time in your life: 

• Learn how to manage your emotions and feelings by creating posi-
tive thoughts and turning off negative ones. We are what we think. Our 
minds can create thoughts that can bring us joy or sadness. This is a choice 
you will make many times each day. 

When a negative feeling or thought comes to mind, acknowledge it 
and try to replace it with a thought, memory, or vision of something pos-
itive, perhaps envision some favorite thing you did with your loved one, 
for example.

• Develop habits that will help you increase your feelings of gratitude, 
contentment, and peace, without diminishing how deeply you miss your 
loved one. For example, start a gratitude journal, making note of three 
things you are grateful for at the start or the end of each day. This will help 
your mind create positive thoughts and feelings.

• Work at preventing new fears, anxieties, and “what ifs” from creeping 
into your thoughts and creating roadblocks that will only prevent you 
from enjoying the life you have. Embrace the good that still remains in 
your present life.

Learn how to be present in the moment and enjoy the simplest of 
things: a cup of warm tea, the sun shining thru the clouds, a bird singing 
outside your window, a hug from your grandchild. Meditation, mindful-
ness, and visualization are some helpful practices to calm yourself and 
train yourself to “be present” in the moment you are experiencing. 

• Acquire the ability to manage any strong negative feelings such as 
anger, guilt, or regret, so that these emotions don’t close you off from your 
family, friends, neighbors and community. While grieving, it sometimes 
seems easier to just isolate yourself from the people in your life who are 
actually your anchors as you drift through this difficult grieving process. 

At the core of what enables you to be resilient during this challenging 
time is your relationships. Research has documented that grievers who 
cope best are those able to find comfort in ongoing relationships as well 
as new connections. The latter is why so many grievers find participation 
in a grief support group so helpful with their healing process.

• Commit to taking action, even a small one, a baby step, to increase 
your feeling of being in control, rather than feeling helpless in the healing 
process, and feeling like your grief is controlling you. That action could be 
saying “yes” to someone offering to help you, or conversely, saying “no” to 

When facing challenging times, 
you are stronger than you think

an invitation to do something you really don’t want to do. 
• Establish rituals to keep your loved one’s memory alive. Researchers 

have found that creating and participating in rituals returns a feeling of 
control to grievers, and they tend to experience lower levels of grief. 

Try finding small ways to do this: lighting a candle on special days and 
holidays, carrying an object that reminds you of your loved one, cooking 
a favorite dish and share with family, collecting special rocks on beach 
walks, planting a memory garden, and the list goes on. 

None of these suggested actions or ways of thinking will completely 
take away the pain of your loss. And just as your grief experience is unique 
to you, what creates a state of well-being will be different for everyone. 
But what we do know is that there are things you can do to ease the pain 
of your grief journey, strengthen your resilience, and help you in your 
healing and recovery process. 

I will leave you with this hopeful quote from Albert Camus: “In the 
midst of winter, I found there was, within me, in invincible summer. And 
that makes me happy. For it says that no matter how hard the world 
pushes against me, there’s something stronger, something better, pushing 
right back.”

About the Author: Susan Drevitch Kelly has dual BS degrees in Biolo-
gy and Chemistry, Summa cum Laude, Suffolk University; MA degree and 
Post-graduate studies in Psychobiology, Harvard University; and over 40 
years of experience guiding private clients and workshop groups through major 
life transitions caused by change and loss. She is passionate about helping people 
redefine themselves and discover new meaning and purpose in their lives. Su-
san facilitates two grief support groups at the Scituate Senior Center: Grieve 
Not alone for recent loss and Riding the Wave for continuing grief. She is also 
available for private grief counseling sessions. She can be reached at sdkellya@
gmail.com. ∞
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By Patricia Prewitt, My Personal Rx Adviser
I am surprised by how many people with tra-

ditional commercial insurance plans don’t real-
ize that manufacturer-sponsored programs are 
an easy way to save on out-of-pocket Rx costs. 
Monthly costs for brand name medication is of-
ten $25-$35 (Tier 3) $50-$75 (Tier 4) or more 
for specialty prescriptions.
Overview of pharmaceutical manufacturer 
savings programs

Most pharmaceutical companies offer manu-
facturer brand-name savings cards or programs 

for people covered by commercial insurance, currently about 48% of the 
population here in the U.S. It is estimated that only about 22% of eligible 
consumers opt-in, although that number is growing as more people learn 
how these programs function.

These are the patent-protected advertised products that you may see 
on television, or in magazines, or promoted in digital media or on the 
radio. 

Copay cards/brand programs are marketing efforts designed to both 
help make newer (expensive) medications more affordable to patients. 
Prescribers may be more willing to try a newer medication if they believe 
it treats the medical condition more effectively than an older product. 
Loyalty to a brand medication can be created when a product works well 
and is affordable for the consumer. Years ago, a physician’s office might 
hand you a physical card or coupon voucher. In today’s world, those with 
internet skills can find these cards/programs by visiting the company’s 
website.
Explain, please? 

Simply find the website of the specific brand-name medication (for 
example, Eliquis) and look for “savings/patient programs” among all the 
product information. Double check the website to make sure you are not 
being redirected to a copycat site, or the website of a competitor product. 
Follow the links to see if you may be eligible, complete the form, and 
wait for the brand-name card to be delivered electronically to your email, 
phone, or digital device. 

This card is registered only to you, specifically for that medication. 
Bring it with you to your pharmacy, and ask that it be added to your pre-
scription record for that medication. Enjoy a reduced out-of-pocket price 
at check out. 
Why was my friend’s savings amount different from mine?

We take exactly the same product. Her new out-of-pocket amount was 
only $5 a month; mine was $15. We had both been paying $25 a month. 

All insurance plans negotiate pricing, rebates, and fees, which impacts 
the price paid by the consumer. There are hundreds of different plans, all 
with different rules. How those savings are applied, and how they accrue 
toward any deductible is based on the rules of the insurance plan. These 
are not standardized.
My prescription insurance plan requires that I use a mail-away 
pharmacy. Can I take advantage of these savings programs? 

Most of the companies have a paper-based process that will allow the 
patient to still save money. Register for the specific product copay card on 
the website, look for instructions that appear in teeny type to submit doc-
uments to a physical processing address for savings. Always keep a copy 

of your submission; proof of payment receipts are required.
Once approved, and calculated for the rules of your plan, the patient 

typically receives a rebate check in six to eight weeks via U.S. mail.
If I choose to enroll, how long will the savings last? Each company 

or product will have its own rules. Sometimes it’s for a one-time trial, 
others are good for up to 12 months. Most companies will reset these 
offerings annually, based on their negotiations with insurance plans for 
formulary inclusions, tier placements, and other negotiations that occur 
behind closed doors. 

What’s the catch? In order to obtain and utilize these programs, you 
choose to opt-in with personal data, and privacy rules will vary. The com-
pany will likely auto-enroll you for product information. Some patients 
will find this information quite helpful; others may find it annoying. 

These programs may be rescinded at any time. 
What else? Do not confuse these pharmaceutical programs with gen-

eral savings cards (not insurance) from GoodRx, SingleCare, etc. Manu-
facturer cards are specifically tied to brand-name products, and the cards 
work in conjunction with standard traditional prescription insurance 
plans. These programs cannot be used by enrollees of Medicare/Medicaid 
or other government prescription plans.

Content provided is for educational purposes only, and is not intended as 
a substitute for advice from a qualified medical professional. The opinions ex-
pressed within are those of the author. 

About the Author: Patricia Prewitt is a local Massachusetts resident who 
spent more than 30 years in  the pharmaceutical industry. Tricia is a consumer 
education advocate, and loves helping people find ways to save money on their 
prescriptions. More information and free resources are available on her website 
at https://mypersonalrxadvisor.com/resources or call her at 508-507-8840. 
Favorite Quote: “Act as if what you do makes a difference. It does.” – William 
James ∞

Want to learn how to save money 
on prescriptions with traditional 
commercial insurance? 
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By Elizabeth A. Caruso, Esq. 
Legal Legacy Planning, LLC

Not all trusts are 
created equal. Be-
cause of that, what 
trusts do and do not 
accomplish will be 
very specific to your 
written document, or 
the one being crafted 
for you. I’m going to 
focus this article on 

what trusts do not do.
Trusts do not fund themselves. If you cre-

ate a trust, you must proactively put assets into 
it. It is not as simple as just writing into the 
trust how you want certain assets to be distrib-
uted upon your death or creating an inventory 
of your assets and then attaching that inventory 
to your trust. You must retitle assets that you 
want to be in the trust to the name of the spe-
cific trust. The trust must become the owner of 
the asset. For real estate, this is executing a new 
deed. For bank accounts, this may mean open-
ing a new account in the name of the trust and 

Elder Law Myth Busters

So you have a trust – but what does it do, and what doesn’t it do?
transferring your funds. The only other way fund 
a trust is to name the trust as a beneficiary of an 
account. Many people do this with life insurance 
policies or retirement plans.

Because trusts do not fund themselves, they 
also do not override other estate planning doc-
uments. Jointly held assets will still pass to the 
surviving joint holder. Assets with beneficiary 
designations will still go to the named beneficia-
ry. Unless the asset is specifically owned by the 
trust, the trust cannot control its distribution.

Lastly, all trusts are either revocable trusts or 
irrevocable trusts at their core, and then the com-
plexity of the trust changes from there. Assets 
owned by both revocable and irrevocable trusts 
avoid probate. However, only assets in specifi-
cally drafted irrevocable trusts start the five-year 
look back period for Medicaid eligibility. This is 
a very important distinction that many people 
miss and why it is critical for you to understand 
what your trust does and does not do for you.

An elder law attorney can help you to review 
trusts that have been previously drafted for you, 
explain to you how they work, and tell you what 
your trust does and does not do. If you do not 

By Delia De Mello, Social Security 
The Social Securi-

ty Administration has 
released new resourc-
es to help you better 
understand Social Se-
curity benefits. We’ve 
designed easy-to-use 
toolkits to provide 
education about our 
programs for chil-
dren and our benefits 

for families after the death of a loved one. Our 
toolkits for school professionals and those el-
igible for survivor benefits are downloadable 
PDFs that include ready-to-go communica-
tions, such as sample email blasts, newsletter 
articles, handouts, and social media posts.

The School Professional Toolkit at www.ssa.
gov/marketing/assets/materials/toolkit-ss-ben-
efits-and-ssi-payments-for-children.pdf is for 
teachers, school counselors, and other educa-
tors. The purpose of this toolkit is to educate 
parents and guardians about the financial help 
we provide. We make payments to students 

Social Security Update

with disabilities and to those who have experi-
enced the loss of a parent or have a parent who is 
receiving retirement or disability benefits. 
The toolkit discusses: 
•	 Eligibility requirements
•	 How to apply
•	 How to respond to requests for school re-

cords and forms
•	 Evidence we need from school professionals 

to determine whether a child with a disability 
may be eligible for SSI
The Survivors Benefits Toolkit at www.ssa.

gov/marketing/assets/materials/toolkit-ss-sur-
vivors-benefit.pdf is for funeral homes, care fa-
cilities, and other organizations working with 
people who have lost a loved one. This toolkit 
increases awareness about survivors benefits for 
eligible family members. We make monthly 
payments to surviving spouses, minor children, 
adult children with disabilities, and dependent 
parents of workers who paid Social Security tax-
es before they died. 
The toolkit discusses: 
•	 Eligibility requirements
•	 How to apply

•	 Evidence we need to process applications
For more information about our toolkits, 

visit the blog post titled “New Resources for 
School Employees and Survivors” at blog.ssa.
gov/new-resources-to-educate-school-em-
ployees-and-survivors. 

Please help us spread the word about our 
toolkits with your colleagues and others who 
may find them helpful.

About the Author: Delia DeMello, metropol-
itan public affairs specialist, has been with the 
Social Security Administration since 1986. For 
information, call 800-772-1213 or visit www.
socialsecurity.gov ∞

Finding out more about Social Security for school 
employees and those receiving survivors’ benefits

already have a trust, an elder law attorney can 
work with you to create a trust that fits your 
needs and goals.

About the Author: Elizabeth A. Caruso, Esq. is 
an attorney at Legacy Legal Planning, LLC, in 
Norwell. She has been practicing estate planning, 
probate, and elder law on the South Shore for more 
than a decade. If this article has sparked questions 
for you, please feel free to reach out via phone 781-
971-5900 or email elizabeth@legacylegalplan-
ning.com to schedule a time to discuss your unique 
situation. ∞
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is Happening Here!
Webster Park’s foremost 

Rehabilitation Program 

delivers Physical, 

Occupational and Speech 

Therapy 7 DAYS A WEEK. 

Our Rehab Professionals craft 

individualized Rehab regimens 

utilizing the most advanced 

technology and latest treatment 

modalities.

Pulmonary Program with full-time 

Respiratory Therapist on staff!

781.871.0555
56 Webster Street, Rockland MA 02370
www.websterparkhealthcare.com

This book is a must read for any family 
that is experiencing the challenges 
of care for elderly family members, 
now or potentially in the future.”

ON IN-HOME CARE
WE WROTE THE BOOK

To receive a FREE copy of this 
important book, contact Mark at 
Boston@SeniorHelpers.com

SOUTH SHORE

781-421-3123
www.SeniorHelpersSouthShore.com

BOSTON METRO-METRO WEST

617-500-6999
www.SeniorHelpersBoston.com

Let us help you understand how you can 
Age in Place Successfully

QUESTIONS ABOUT AGING IN PLACE?

Senior Care Only Better

www.OldColonyHospice.org
1-800-370-1322
501(c)3 Non-Profit

Specialized Memory Care Assisted Living

Call to schedule 
your visit today: 
781-331-5555

670 Main Street • South Weymouth, MA • windroseweymouth.com
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Extraordinary Hearing Health Care 
NOW IN TWO CONVENIENT LOCATIONS

We’ve been providing exceptional hearing health care on the South Shore for over 35 years. We are trusted 
by the area’s top physicians and healthcare providers. Chances are we have helped someone you know.

Stetson Medical Center
541 Main Street, Suite 418 
Weymouth, MA 02190 
(781) 337-6860

Learn more at www.sshc.com

Suburban Hearing Aid 
197 Rockland Street, Unit 3 
Hanover, MA 02339 
(781) 826-4711

WE OFFER THE FOLLOWING RANGE OF HIGH-LEVEL PRODUCTS AND SERVICES:

HEARING AID PURCHASES INCLUDE A 60-DAY MONEY BACK GUARANTEE.

PRODUCTS     

• Advanced digital hearing instruments
• Wireless hearing device accessories
• Custom swim and musician earplugs
• Hearing device batteries
• Assistive-listening TV and phone devices

SERVICES

• Audiological evaluation for all ages
• Hearing aid evaluation and consultation
• Hearing aid fitting and repair
• Tinnitus consultation
• Full balance evaluation

Independent Living • Assisted Living • Memory Care

The secret to staying safe, secure,
and social this Spring? 
Welch Senior Living. 

Trusted for generations,
count on our family to care

for yours.
•  Beautiful Rental
Apartments
•  Caring, Attentive
24- Hour Staff
•  Delicious Meals
in our Dining
Rooms or
Delivered

•  Engaging Social
Activities
•  Hotel-style
Hospitality & Amenities
•  Supportive Personal
Services
•  Wellness and Fitness
Programs

Welcoming New Residents at all communities – call today to tour!

MARSHFIELD
10 Village Green Way 

781-319-5072

HINGHAM
15 Condito Road 

781-749-3322

WelchSeniorLiving.com

Helping seniors live well on the 
South Shore for 75 years

DUXBURY
290 Kingstown Way 

781-298-0297

WEYMOUTH
43 School House Road 

781-413-7850
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