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Celebrate the holiday season
around the world with the
best local flavors and traditions

By Victor Block

Model boats are decorated with bright-
ly glimmering lights. Women sprinkle water
scented with basil around their house, which
they believe will keep bad spirits away. Families
dine on spit-roasted pork and fried pastry.

'This is Merry Christmas as it’s celebrated in
Greece. People around the world welcome this
special day in a variety of ways, some familiar
and others less so. These include festivities that are focused on Santa
Claus and those that stress the Christ in the holiday’s name.

Given the seafaring history of Greece, it’s not surprising that deco-
rated ships are an old tradition. That includes small model vessels which
have been displayed in homes when sailors returned from sea voyages.
Christmas also is welcomed by many Greeks with a toast of ouzo, the
country’s anise-flavored spirit that is the country’s national drink.

Food often is a focus of Christmas merriment, and the list of typical
fare is long and varied. Carp is the main dish at some holiday meals in
Poland. Some people buy a filet, while others adhere to the time-hon-
ored practice of purchasing a live fish several days in advance and letting
it swim in a bath tub before it is cooked and consumed.

Colonel Sanders would feel at home in Japan, where fried chicken at
KFC and other fast-food restaurants is a holiday favorite. Other imports
from the United States include exchanging cards and presents. Christ-
mas in ways is more like Valentine’s Day, a romantic time for couples to
spend time together. Sake rice wine is the traditional holiday, and any-
time, beverage in the Land of the Rising Sun.

In Germany, many families attend Mass on December 24 and bring
gifts for the Christkind (Child of Christ). Christmas trees have been
used since the late Middle Ages. Most people have a real tree that tradi-
tionally is decorated with wooden ornaments and real candles. The liba-
tion of choice comes from the wide selection of outstanding local beers.

An impressive feature of holiday celebrations in Germany is the fa-
mous Christmas Markets. Most cities have at least one, and some are
based upon a theme like angels or medieval times. The market in Frank-
furt dates back to the 14th century and that in Cologne can attract more
than four million visitors.

Some time-honored ways of celebrating Christmas were brought to
Canada immigrants from a number of countries. Given the cold winter
climate, skiing, ice skating, and tobogganing are popular pastimes if the
ground is covered by snow.

An annual extravaganza in Toronto is the Santa Claus Parade, which
first took off in 1905 and now attracts more than a half-million people.
Lavish floats, marchers, bands, clowns, and — of course — Santa and Mrs.
Claus wind through the city along a 3.5-mile route.

In contrast to the snow and shivering cold of Canada is warm winter
weather south of the equator. That includes Australia, where, as in other
countries that previously formed the British Empire, some practices —
like Boxing Day, which takes place on December 26 — are observed.

Less familiar are the facts that Santa at times has been depicted as
wearing Australian-style clothing, including a wide-brimmed Akubra
hat and flip-flops and riding in a sort of pickup truck pulled by kan-
garoos. Some Aussies go to a beach to swim in the ocean and it’s not
unknown for Santa to come ashore riding a surfboard.

Argentina and South Africa share a Southern Hemisphere location
with Australia, so sand and surf are more closely associated with Christ-

Travels with Vic... continued on p.14

2 + SOUTH SHORE SENIOR NEWS — DECEMBER 2025



NAVIGATING THE FUTURE

The privilege of care: Lessons from 16 years of
navigating aging as a professional and with family

By Mark Friedman

In April 2019,
South  Shore Se-
nior News published
my column entitled
“Navigating the fu-
ture: Plans, prepara-
tions and a guy about
to get on a plane.” It
was all about an early
discussions with my
parents about their plan for aging. At that point
we (my parents and siblings) had only started to
define who helps with what, and defining what
“what” actually meant.

Even with 10 years of professional experi-
ence in senior care, looking back I still had a lot
to learn. I can say with humility and gratitude
that I've learned so much more. My original
“Ten Steps to Success” have stood the test of
time, but personal experience has added a depth
and breadth to what it means to truly plan for
aging and support those who are in the journey.

During the past several months, I have writ-
ten for the South Shore Senior News based
on content from our Aging Advantage Guide
— strategies and tools to help clients and their
families navigate senior care. I have also had the
opportunity to lecture and give webinars on this
and the underlying topics:

* What really is an aging plan? How to start,
what to include, and what to do when you're in
or near a Crisis.

* Understanding and meeting the challeng-
es of caregiving. Seeing the caregiving land-
scape clearly and understanding its emotional
and practical realities.

* Handling difficult conversations. Expanding
planning beyond wills, estates, and finances to in-
clude family expectations, roles, and care preferences.

* Navigating care and the caregiving jour-
ney. Exploring services, providers, and options
that fit both your needs and your wants.

* Creating a personalized plan for aging.
Reconciling what matters most to you (wants)
with what your circumstances require (needs).

After years of guiding clients and families,
and being in the same situation, here are my
top five lessons about aging well and caregiving
with purpose:

1. Most people never clearly define what
they want. When I ask older adults, “What
matters most to you as you age?” the answers are
often vague. Few have written down their prior-
ities or thought through what tradeofts they’re
willing to make under certain conditions. Yet
these details are essential; they shape every care
decision ahead.

2. Supporters and support systems can't
follow what they don’t understand: We often
complete our powers of attorney and health-
care proxies, but rarely provide an “instruction
manual” for how those roles should be carried
out. Our loved ones may have the authority to
act, but not the guidance they need to act in
alignment with our wishes. Clarity here is an
act of love.

3. Everyone needs a Plan B: Too many
families rely solely on “Plan A.” For example, an
adult child may be named as health-care proxy,

but what if she’s unavailable, overwhelmed, or

anced: I call this the equation of care: Caregiving
= Care Receiving. What we expect others to do
for us must match what they’re able and willing to
provide. Open dialogue about these limits is essen-
tial. When that balance tips too far in either direc-
tion, both sides suffer emotionally and physically.
5. Caregiving is a privilege, not a burden:
In our field, professionals often talk about
the “burden of care.” I've come to reject that
phrase. Caring for another person — or al-
lowing someone to care for you — is a privi-
lege. It’s not just what we do that matters, but
how we do it. Compassion, empathy, and re-
spect transform every task, from helping with
medications to simply sitting and listening.
When we approach care as a privilege, the en-
tire experience changes. It becomes a shared
journey, one that honors dignity, strengthens
relationships, and enriches both lives. Whether
you are a care recipient or a caregiver, start with
one essential step: communicate with clarity,
detail, and respect. Have honest conversations
about your expectations and your limits. In the
end, it’s these conversations — not the paper-
work — that create the strongest foundation for

aging well.

About the Author: Mark Friedman is the owner
and Chief Education Officer of Senior Helpers Bos-
ton and South Shore. Passionate about seniors and
healthcare, the goal of his agency is to change the
trajectory of aging for his clients and their families
[forst by delivering an exceptional homecare experi-
ence in a combination of highly trained and high-
touch caregivers, and second by providing education
and guidance with and connection to resources and
services in the 43 communities his company serves.
Contact Mark at MFriedman@SeniorHelpers.com

or visit www.SeniorHelpersBoston.com. oo

unwilling when the
time comes? Having
a designated back-
up or alternate deci-
sion-maker  prevents
crises and reduces guilt
or conflict.
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With over 35 years of experience Charisma Realty is one of the longest running real estate companies in Hull.
Our agents serve all over the South Shore bringing their knowledge and expertise to every buyer and seller.

535 Nantasket Avenue, Hull » 781-925-0910 - www.charismarealty.com
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Retirement Dreams — or Nightmares

Pickleball is life. Or is it?
We want to hear your
stories about the game

By Steven V. Dubin

What? Pickleball?
This could be your
next sport.

Isn’t that like shuf-
fleboard? Or bingo?

Yes, I was a ten-
nis snob for a long
time. Until my knees,
shoulders and hips
begged me to recon-
sider.

Then 1 really needed a new way to whack a
ball without putting so much stress on my joints.

I stepped over to the dark side.

Key rules. First, never hit an overhead into
someone’s genitals.

Second, once you play pickleball, never stop
talking about pickleball. Regardless of the body
language or verbal cues of your audience. Yam-
mer on!

'Third, never leave a newbie behind. Every-
one gets to play and is welcome. The 85-year old
with two knee braces, the 20-something who
just loves the idea of wearing a sweatband and
vibrant colored sneakers, and the neighborhood
kid with a plywood paddle.

Sure, you may not want to spend the whole af-
ternoon with these people, but you welcome them
in for a game or two and keep rotating through.

Put your paddles up on the rack and take
your chances. A single game typically lasts 15
minutes or so. You don't get too attached, frus-
trated or serious.

In one session, I typically play for 1-2 hours,
I meet just enough people so that I have no
chance of remembering their names.

I'll admit it. At first I'd go home and ad their
first names to a spreadsheet and add a quick
description — “Guy with two different-colored
eyes and screams when he hits the ball.” Or
“Gal with an aqua blue, floppy sombrero and
matching wrist bracelets.”

There are more than 900 people on my
Plymouth Forges Field/TeamReach pickleball
app. And that’s only one of the groups I belong
to.

That’s a lot of names to remember. A lot of
levels of athleticism. A lot of humanity.

It’s like that Forest Gump quote, “It’s like a
box of chocolates. You never know what you are
going to get.”

In future articles perhaps we will explore oth-
er critical pickleball topics — nicknames (earned
and self-assigned), doubles partners (friend or
foe), etiquette (don’t do as I do), gear (does the
paddle make the player?), in or out (line calls
that define you) and more.

Your pickleball stories? Please share them.
And remember, they don’t have to be interesting,
humorous or relevant. That is the beauty of pick-
leball. T look forward to hearing from you! Please

email me at SDubin@PRWorkZone.com.

About the Author: Steven V. Dubin is the found-
er of PR Works, a lightly used public relations firm
based in Plymouth which helps small to mid-sized
nonprofit organizations and for-profit companies
navigate the overwhelming options of advertising.
Steve lives in Plymouth with his wife, Wendy. He
is a contributing author to “Get Slightly Famous”
and “Tricks of the Trade,” the complete guide to suc-
ceeding in the advice business. He recently authored

‘PR 101,” an E-book. >

WINDROSE at weymouth

Specialized Memory Care Assisted Living

Call to schedule
your visit today:

781-331-5555

670 Main Street « South Weymouth, MA ¢ windroseweymouth.com
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Heart and home: Elaine Conroy’s 18-year journey of compassion at Celtic Angels

By Maria Burke, RN, Owner
Celtic Angels Home Health Care

When Elaine Conroy first joined Celtic An-
gels Home Health Care in 2007, she thought
it would be a short-term position — just a few
months helping out in the office while her chil-
dren were older and more independent. Nearly
two decades later, Elaine is one of the heartbeats
of the company — a trusted confidant to families, a compassionate listener
to clients, and a mentor to new caregivers.

Born in England to Irish parents and raised in Dorchester, Elaine
came to the United States at age 12 along with her three sisters. She
attended St. Gregory High School and later studied communications
at Quincy College before working in downtown Boston as a personnel

and HR manager. After marrying
and raising her two children, Jenn
and Thomas, her path took an un-
expected turn that would shape the

next chapter of her life.
‘I met Maria Burke back in

2007,” Conroy recalls. “I thought I
was going to be a home health aide
working nights, but Maria asked
me to help in the office. I never
thought I'd still be here 18 years
later. I absolutely love what I do.” |
At Celtic Angels, Conroy serves
as a client care manager, handling
many of the company’s client in-

(Celiic § Anger
|- HOME HEALTH CARE | "
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(Celebrating 20 Years of
Exceptional Home Care!

For two decades,

Celtic Angels Home Health Care

has provided compassionate, top-quality

care to families across Massachusetts. Our
dedicated nurses and caregivers treat every client
like family—because to us, you are.

As we celebrate 20 years of excellence,
we want to give back to the community
that has trusted us with their loved ones.

LOOKING FOR RELIABLE
HOME HEALTH CARE?
Mention this ad when you call and receive a

RAFFLE TICKET FOR A BEAUTIFUL GIFT BASKET
— our way of saying THANK YOU for 20 incredible years!

Call us today at (781) 331-0062 or (781) 662-8700 or
visit www.celticangelsinc.com to receive your free gift.

Let’s make the next 20 years even
better — because your family
deserves the best.

No purchase necessary.

it

231 Washington St « Weymouth, MA 02188

60 Dedham Ave., Suite 105 » Needham, MA 02492

takes, including hospice care.
Her approach blends profes-
sionalism with deep personal empathy.

“We're a team of strong women with a purpose,” she said proud-
ly. “We get things done, no matter what it takes. I know each of my
clients, and I check in with them weekly. I cry with them, laugh with
them, and celebrate their milestones.”

Over the years, Conroy has continued her education at various
| colleges, including Boston University and Northeastern University,
studying communications and human resources.

Her favorite moments are the ones filled with joy and recovery.

“When someone gets discharged from rehab or starts feeling stron-
ger, it makes me so happy,” she said. “That’s what this job is all about
— helping people get better.”

Yet Conroy doesn't shy away from the emotional side of her work.

“Some days are hard,” she admits softly. “When I know someone
is nearing the end, I always say a prayer on my way to see them. I just
ask that they don't suffer.”

Outside of work, Conroy finds joy in simple pleasures: Weekends
spent with her husband, Kevin, antiquing up Route 1 in Maine, vis-
iting seaside towns, and sampling lobster rolls along the way. She
also cherishes her two grandchildren, Maeve and Shawn, who fill her
weekends with laughter and love.

“My life is full, between my family, my clients, and the amazing
people I work with,” Conroy said. “Helping others is almost selfish be-
cause I get so much satisfaction from it. When people are upset, I can
calm them down, and they’re so grateful. It’s incredibly rewarding.”

Asked what advice she would give to anyone considering a career
in home health care, she doesn't hesitate: “Dive right in. There’s noth-
ing more rewarding than helping people. It’s fulfilling on every level.”

As she celebrates 18 years with Celtic Angels, Elaine Conroy has
no plans to slow down.

“I can't believe how fast the years have gone,” she said. “As long as
I love what I'm doing, I'll keep doing it — maybe another 18 years!”

About the Author: Celtic Angels Home Health Care is a privately owned
Home Health Care Agency that was founded by Maria Burke, a Registered
Nurse, who has worked in the home health care field for the majority of her
career. Celtic Angels Home Health Care specializes in providing the highest
level of personalized home health care services for seniors and those requiring
in-home support. Our team is dedicated fo providing the customized pro-
gram that will enable clients to reach their maximum level of health, comfort
and function while remaining in their homes or residences. The organiza-
tion’s driving philosophy is to offer care that has been tailored to each client’s
unique situation and to maintain a progressive and insightful approach in
order to meet the health needs of their patients. For more information about
our services, please visit www.celticangelsinc.com or call 781-331-0062. oo
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SENIOR FITNESS

Stay active through the holiday season with the home-based kitchen island workout

By Rita La Rosa Loud, B.S.
Would you believe that your kitchen island

or counter can serve as more than just a place
for cooking or preparing meals? Throughout
this Christmas holiday, it can double as a sta-
ble and effective workout station for muscle
strengthening. Utilizing this convenient house-
hold feature makes it easier to squeeze in quick
workouts, helping you stay active, healthy, and fit during the busiest sea-
son of the year.

Seven-minute workout

Make it a daily habit to get fit during the holidays. Start with this
express body weight strength routine while at your kitchenette island/
counter.

Posture tips

Keep eyes forward, neck and shoulders relaxed, back straight, and ab-
dominals pulled in.

Warm-up

Set timer for two minutes. Face six inches away from the island/count-
er. Arms fully extended, hold onto the top for balance and support. With
teet slightly apart facing forward, march in place for 30 seconds, then step
side-to-side for 30 seconds. Next alternate side leg kicks for 30 seconds.
Lastly, turn right holding on to island/counter with your right hand. Lift
switching knees for the remaining 30 seconds. Choose any or all move-
ments based on your fitness level.

'The exercises

Be sure to hold on to the island/counter throughout the exercises to
stabilize your body

* Push-ups focus on chest, triceps, shoulders, and like a plank, your core,
which are muscles that include abdominals, hips, and lower back. Place
extended arms on the counter’s edge, stand far enough to keep your body
straight, and avoid letting hips drop or lower back arch. With back straight,
flex (bend) elbows and lower chest toward the edge of the island/counter.
Pause, then push your body back to starting position. Repeat 10 times.

* Biceps curl targets the front arm (biceps, forearms) muscles. Stand
erect, facing six inches away from island/counter; hold on with right arm.
Grasp a dumbbell or water bottle with left hand by your side, palm in-
ward. Slowly curl weight toward your shoulder, turning palm upward as
you lift. Pause for a moment, then return dumbbell down by your side.
Repeat 10 times per arm.

REVIEW YOUR MEDICARE INSURANCE PLAN!
AEP Starts Oct. 15

Complimentary 2026 Plan Review
In Person * Phone *Zoom

Contact Elaine Buonvicino

(339)220-7964
Office & Text

Kingston Collection Mall
Space 109
Kingston, MA 02364

Not affiliated with the federal Medicare program. e ‘

* Calf raises target lower leg (calf) muscles. Stand upright 6 inches
away from island/counter, feet apart, pointed forward. Knees fully ex-
tended, slowly rise on to tippytoes, heels in line with arches. Pause mo-
mentarily, then slowly lower heels back to floor. Repeat 10 times.

* Body-weight squats target hips, thighs, and buttocks. Stand tall 12
inches away from island/counter with arms straight resting on worktop.
Place feet shoulder-width apart. With eyes forward, bend knees and sit
back as you lower hips to desired level (mini or full squat). Pause prior to
returning to standing position. Repeat 10 times.

Stretch and relax

Stretch after each exercise or at the end of your workout. Gently hold
each stretch for 30 seconds and breathe throughout for best results.

'The Wayne Westcott, Ph.D. Center for Health and Fitness at Quincy
College offers support to help you get through the holidays. Consider
joining our supervised adult group fitness program (resistance exercise,
aerobics, flexibility, functional training). We are located at Presidents
Place, 1250 Hancock St., Quincy. Call 617-405-5978 to tour, inquire
about complimentary training and obtain registration procedures. Street
parking is available; a parking garage is next to the building.

About the Author: Rita La Rosa Loud holds a B.S. in Exercise Physiolo-
gy with additional education in Sports Medicine and Athletic Training. She
is NASM Certified and has been actively involved in the fitness industry for
more than 35 years. She is also an author and writes fitness-related articles for
various publications. Currently, she is a fitness researcher and directs the Wayne
Westcott, Ph.D. Center for Health and Fitness at Quincy College. She can be
reached at 617-405-5978 or by email at Rita.larosaloud@quincycollege.edu. >

New Beginnings Support Group
www.nbmass.org
781-499-2659 « nbmass.org@gmail.com
519 Washington St., Whitman, MA
A support group for adults coping with
a loss, divorce, separation or
the challenges of single life.
Monday evenings from 6-9 p.m.

ALL ARE WELCOME
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HoME EqQuity WEALTH MANAGEMENT

Unlocking your home’s hidden wealth:
Reverse mortgages vs. HELOCs -
what every homeowner should know

By George A. Downey

As retirement ap-
proaches, many home-
owners find themselves
rich in home equity but
short on cash flow or
access to funds when
needed. Fortunately,
two powerful tools can
help: Reverse mort-
gages and home equity
lines of credit (HELOC:). Understanding the
difference could be the key to a more secure and
comfortable retirement.

Reverse mortgage: A lifeline for older
homeowners

If you're 62 or older, a reverse mortgage al-
lows you to tap into your home’s value without
monthly loan payments. You can receive funds
as a lump sum, monthly income, or a flexible
line of credit. Best of all, repayment isn’t due un-
til you sell, move out, or pass away.

Basic considerations:

No monthly payments = less financial stress.

Stay in your home while enjoying its value.

Protection from market downturns — you’ll
never owe more than your home’s value.

Flexible access to funds for healthcare, living
expenses, or peace of mind.

'This option is ideal for retirees looking to
stretch their savings and enjoy financial free-
dom without selling their home or taking on
unwanted debt payments..

HELOC: Flexible credit for all ages

A HELOC is a revolving credit line secured
by your home. You borrow as needed and make
monthly payments, often interest-only during
the initial draw period (typically 7-10 years).
After that, payments increase to repay the bal-
ance by the maturity date.

Basic considerations:

Lower upfront costs.

Access funds as needed.

No age restrictions.

Great for short-term needs like renovations
or emergencies.

HELOC:s ofter flexibility, but they require
discipline and the ability to manage increasing
payments later or the ability to repay the bal-
ance when the draw period ends.

Which is right for you?

If youre retired or nearing retirement and

want to improve cash flow without monthly

payments and want ongoing access to funds for
a limited time, HELOC might be the better
choice.

Both options unlock your home’s equity, but
your choice should reflect your financial goals,
lifestyle, and comfort with repayment.

Other considerations for reverse mortgag-
es: Eligibility requirements apply. HECM coun-
seling is required. Subject to credit and income ap-
proval. You must occupy the residence as your pri-
mary home. You must continue to pay for property
taxes, insurance payments, homeowners’ association
fee, home maintenance costs, and other fees as re-
quired. You must have significant cash available for
the down payment. The balance of the loan grows
over time and interest is charged on the balance.
The loan becomes payable when the last borrower
on eligible non-borrowing spouse passes away, sells
the home, permanently moves out, defaults on tax-
es, insurance, or maintenance, or otherwise does not
comply with the loan terms.

About the Author: George Downey, CRMP
(NMLS ID 10239) is the Regional Senior Vice
President of Ihe Federal Savings Bank branch
located at 100 Grandview Road, Suite 105,
Braintree, MA 02184. Contact Mr. Downey at
781-843-5553 / Cell 617-594-3666 / gdowney@
thefederalsavingsbank.com, www.thefederalsav-
ingsbank.com/georgedowney oo

payments, a reverse
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Family-owned medical equipment
retail store located in Hanover.

We carry a full line of medical equipment,
with rental options available.

Hospital Beds, Lift Chairs, Scooters,
Power Wheelchairs, Walkers/Rollator
Home Accessibility Equipment,
and much more!

Seniors In-Home Care

for Seniors

Seniors’ by Seniors

L 'Ir R o

Companionship & Socialization e Light Housekeeping
Meal Preparation e Transportation ¢ Memory Loss Support
Relief of Family Caregiver ¢ Personal Care

Dadily Living Assistance & More!

Do you or a loved one need a little help? Are you
interested in joining our diverse team of caregivers?

534 Main Street, Unit 1
Weymouth MA 02190

1 |
i DECEMBER SAVINGS! 3| |  interestec injoining our i
. 7 5 REDEEM WITH THIS COUPON . € want to hearirom you:
: Homecare Express, : 781-626-4800
1 OFF 10 East St. (Rt. 53), Hanover, MA ] shsbostonsouthshore.com
1 1 .

. . Call: 781-826-9999 HomeCareXpress.com info@shsbostonsouthshore.com
: Lift Chair Expires 12.31.25 P :
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How winter weather affects your teeth and gums

By Dr. Richard Wolfert, DMD

The Toothboss, www.toothboss.com

Winter is coming.
No avoiding that. As
the temperature drops,
we all feel the effects of
winter, ranging from dry
skin and chapped lips to
the occasional chill in
our bones. And the old-
er we get, the more we
teel it.

But did you know
cold weather can also affect your teeth and
gums?

For many people, especially older adults,
winter brings a few common dental challeng-
es. Fortunately, with a little awareness and care,
you can keep your mouth comfortable and
healthy all season long.

1. Tooth sensitivity in cold weather

Have you ever felt a sharp twinge when
breathing in cold air or sipping a hot drink?
That’s not unusual. Tooth sensitivity often
flares up in winter. It’s typically caused by worn
enamel or receding gums, which expose the
more sensitive parts of the tooth.

Cold air contracts the enamel slightly, mak-
ing it more reactive to temperature changes.
That’s why even a deep breath outdoors can
trigger discomfort.

What to do: Use a toothpaste made for sen-
sitive teeth and a soft-bristled toothbrush. This
will help you avoid further wear. Also, try to
breathe through your nose when outside, and
avoid extremely hot or cold drinks back-to-
back. If the pain persists, your dentist may rec-
ommend a fluoride treatment or desensitizing
varnish to protect your enamel.

2. Dry mouth from indoor heating

'The dreaded combination of dry winter air
and indoor heating can reduce moisture lev-
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els in your mouth — aka saliva. Saliva helps
wash away food particles and bacteria. So, your
mouth doesn’t produce enough saliva, your risk
of cavities and gum problems rises. For seniors,
this is an even bigger concern as many medica-
tions also cause dry mouth.

What to do: Stay hydrated by sipping wa-
ter throughout the day. A humidifier for those
rooms you're in the most will help add moisture
to your indoor air. Another solution: sugar-free
gum or lozenges. These can help stimulate sali-
va flow. Your dentist may also recommend spe-
cial rinses or saliva substitutes.

3. Chapped lips and cracked corners

Cold winds and low humidity can take a
toll on your lips and the corners of your mouth,
leading to painful cracking or inflammation, a
condition called cheilitis.

What to do: Use a moisturizing lip balm
with SPF protection, even in winter. You can
stop by The Toothboss as we offer free Tooth-
boss lip balm to patients and guests at the front
desk. If cracks don’t heal or become sore, see
your dentist or doctor; persistent irritation may
indicate a fungal infection that needs treatment.

4. Seasonal habits that sneak up on you

The cold winter weather might mean you
increase your intake of hot beverages like cof-
fee, tea, and hot cocoa. All three can stain your
teeth. Comfort foods high in sugar and starch
as well as hot drinks high in sugar also create
more opportunities for decay.

What to do: Try to limit sugary snacks,
rinse your mouth with water after indulging,
and keep up with your brushing and flossing
routine. If you're traveling for the holidays, pack
a small dental kit so your routine stays on track.

The bottom line. Winter can be tough on
your mouth, but with a few adjustments, you
can prevent seasonal discomfort and keep your
smile healthy year-round. Protecting your teeth
and gums now means you'll be ready to greet
the new year with comfort and confidence.

About the Author: Dr. Richard Wolfert, DMD
is the owner of The Toothboss, 1121 Main St.,
South Weymouth. For more information, call 781~
335-0604 or visit www.toothboss.com. oo
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When the experience of loss has no
name - dealing with ‘ambiguous grief’

By Jennifer Cooperman

LICSW, ACHP-SW, CDP
Amidst the pain

and darkness of loss,
we often find com-
fort and light in the
presence of others.
We have funerals and
rituals that bring peo-
ple together to share
the grief and ease the
burden of carrying it
alone. But what happens when the loss is not
known to others? What if the loss is not clearly
defined, or even recognized as a loss by others
at all?

“Ambiguous grief”is a term coined by family
therapist Dr. Pauline Boss in the 1970s, origi-
nally to address grief experienced by families of
soldiers who were missing in action. Over the
years, multiple clinicians and researchers have
expanded the concept of ambiguous grief to
other circumstances in which grief occurs. The
physical death of a loved one brings a sense
of yearning and emptiness which can feel un-
bearable at times. Yet the pathways forward in
coping with death are forged by the universal
nature of experiencing death. It helps to know
we are not alone. As difficult as it may be, there

Seniors Living

Independent Living | Assisted Living | Memory Care

THE
CURRENT

SOUTH SHORE
SENIOR LIVING

MOVE BY THE END OF THE YEAR
AND LOCK IN 2025 RATES!

Call 339-499-1008
to schedule a private
consultation and tour.

is predictability in physical death. We know we
will not see the person again, we are given relief
from our usual responsibilities to grieve, and
we know we will be oftered comfort by others.
Ambiguous grief is complicated by the fact that
these conditions are unlikely to be met.

At its core, grief is about adapting to painful
change. We grieve when we lose the future we
had hoped for. This grief is present when a cou-
ple experiences infertility and loses the future
they imagined as parents. This grief is present
when a spouse has dementia and a life partner
is physically present but no longer feels like the
same person. This grief is present when divorce
occurs and the life one once imagined takes a
difterent course. In these examples, others may
not even know of the grief being experienced.
There are generally no ceremonies or bereave-
ment leaves to aid in this type of grief.

'The first step in coping with ambiguous loss
is naming it, and recognizing that the over-
whelming feelings are feelings of grief. People
often think they are “going crazy.” They may be
experiencing insomnia, loss if interest in ac-
tivities, poor concentration, and crying spells
without even recognizing they are grieving.
Recognizing ambiguous grief allows us to say
to others, “I am hurting, and I need your sup-

lows us to take a break when needed in order

to mourn. It can be helpful to create rituals and
ceremonies that help honor the loss and bring
the support of others closer.

Just as there is not one correct way to grieve,
there are also different ways in which grief can
present itself. The common goal of all grief work
is to learn how to integrate the loss into one’s
life story. This is true when the loss is obvious
and known, as well as when it is not as apparent.
All mourners deserve compassion, patience, and
understanding.

About the Author: Jennifer Fleischer-Cooper-
man, LICSW, ACHP-SW, is a clinical social work-
er who has been working in hospice care for more
than eight years and as a medical social worker for
more than 25 years. You can contact her at jcooper-
man@oldcolonyhospice.com. oo
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How to sell your home during the holidays
(without losing your cheer or your sanity)

By Korey Welch, Owner of Boom Realty
and Senior Mortgage Broker, Loan Factory

Selling your home
during the holidays
might sound as ap-
pealing as wrapping
gifts with one hand
tied behind  your
back, but with a little
sparkle and strategy,
you can turn it into a
festive success story. The secret? Embrace the
season, stay smart, and sprinkle a little magic
where it counts.

1. Don’t get snowed by your real estate agent
(seriously — this comes first!)

Before you deck a single hall, make sure
youre not getting taken for a sleigh ride by
your listing agent. With the recent NAR
settlement changes, many agents are now
charging upward of 3% just to list your home —
and that doesn’t even include paying a buyer’s
agent. For a $500,000 home, that’s $15,000
gone before the snow melts.

But you don’t have to play that game.

I charge a 1% listing commission, peri-
od. That means you keep more of your hard-
earned equity, whether you're selling a cozy
Cape or, like a recent client, a $2.8-million
property that saved the seller $56,000 in list-
ing fees alone. During the holidays, when
every dollar counts and stress levels already
run high, the last thing you need is an agent
stuffing their stockings with your money.
Choose an honest, experienced broker who
works for you, not for their commission check.
2. Deck the halls — but don’t deck out the
buyers

Yes, it’s tempting to transform your living
room into Santa’s workshop, but remember:
buyers need to see the home, not your collec-
tion of singing reindeer. A wreath on the door?
Lovely. A tasteful tree? Perfect. But the 12-
foot inflatable snow globe on the lawn? Maybe
skip it this year. Think cozy and classic, like a
Hallmark movie before the snowstorm hits.

3. Keep it cozy, not cluttered

Winter gives you the advantage of leaning
into warmth and comfort. Light the fireplace
(if you have one), drape a soft throw over the
couch, and bake something that makes the
house smell like cinnamon and nostalgia. But
resist the urge to stack gifts in every corner or
leave wrapping paper explosions mid-project.
Buyers love “homey,” not “holiday hurricane.”

4. Let there be light (and lots of it)

Winter means shorter days, so lighting is your
best friend. Open curtains wide, turn on every
lamp, and swap dim bulbs for bright, warm ones.
The goal is to make your home feel sunny and in-
viting, even if it’s dark and snowing outside. Bo-
nus: Twinkle lights can make even the gloomiest
day feel a little bit magical.

5. Price it right, wrap it tight

Holiday buyers tend to be serious shoppers,
they’re not casually browsing between cookie
swaps. That means if they’re looking now, they
really need a home. Work with your real estate
agent to price your property realistically and
competitively. Think of it as wrapping the perfect
present: Neat, appealing, and just the right size to
make someone smile.

6. Keep showings flexible (and your schedule
merry)

Between office parties, school concerts, and
last-minute shopping, your calendar might look
like a fruitcake — dense and packed. Still, try to
stay flexible for potential buyers. Keep your home
“show-ready” so you can accommodate last-min-
ute visits. A buyer who wants to see your home
on December 23 might just be ready to make an
ofter by New Year’s.

7. Showcase your home’s best winter features

Does your house stay toasty even when the
wind howls? Do you have energy-efficient win-
dows, radiant heat floors, or a spacious mudroom
for snowy boots? Highlight those! Winter buyers
will appreciate a home that’s as practical as it is
pretty.

8. Spread some goodwill (and curb appeal)

Even if your driveway is blanketed in snow,
make sure it’s clear, salted, and welcoming. Add
a festive touch with a

heart light, and your listing sparkling.

After all, who says you can’t wrap up the
year with the best gift of all — a sold sign on
your lawn and a fresh start for the new year?

Choosing a senior housing option is a sig-
nificant decision that requires careful consid-
eration of personal preferences, health needs,
and financial factors. As a 25-year veteran
of both the mortgage and real estate indus-
tries, I understand the complexities involved
in making these transitions. My goal is to
help individuals and families make informed
decisions that promote quality of life, inde-
pendence, and peace of mind throughout the
aging journey.

If you're considering selling a home as part
of this process, I offer professional real estate
services at a listing commission of just 1% —a
structure that can save sellers tens of thou-
sands of dollars. I'm here to help every step
of the way.

About the Author: Korey Welch, owner of Boom
Realty and Senior Mortgage Broker (NMLS:
14991) with Loan Factory (NMLS: 320841),
is a licensed mortgage broker/real estate broker
based in Rockland. For more than two decades,
Korey has been helping seniors determine the best
fit. For a complimentary consultation, contact
him at korey@koreywelch.com, 781-367-3351.
If you have questions about building an ADU,
navigating local zoning, or how it might affect
your property value, Im always happy to help.
As a 25-year veteran of the real estate and mort-
gage business, I bring deep experience and a per-
sonal touch to every conversation. And if you're
thinking of selling your home, I charge only a 1%
listing commission — a model that has saved my
clients tens of thousands of dollars. Don’t hesitate
to reach out. Whether youre building up, down-
sizing, or just dreaming big, I'm here for you. oo

simple wreath, a lan-
tern, or a cheerful door-
mat. You want buyers to
teel that “coming home”
warmth from the curb
before they even open
the door.
9. Keep your spirits
bright

Selling during the
holidays might take a
little extra patience, but
remember, magic hap-

pens this time of year.
Somewhere out there
is a buyer who'll fall in
love with your home,
garland and all. Keep

the cocoa hot, your

B°OM

R E A L TY

LOAN FACTORY

Want a home and mortgage
without the BIG FEES"

SMAR!

SS@JHL SMARER!

Korey Welch, Owner of Boom Realty
and Sr. Mortgage Broker (NMLS: 14991)
with Loan Factory (NMLS: 320841),
is a licensed Mortgage Broker/Real Estate
Broker based in Rockland, MA.

For more than two decades, Korey has been
helping seniors determine the best fit.

For a complimentary consultation,
contact Korey at korey@koreywelch.com or

(781) 367-3351
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Reduce your holiday stress and encourage
connections by helping others during the season

By Nicole Long, MSW, LICSW,
CEO of Old Colony Elder Services

: 'The holidays are here!

While this is a time to
gather with loved ones,
celebrate traditions and
reflect on cherished
memories, for some it
may be bittersweet and
a very stressful time of
year.

Older adults who are
grieving the loss of loved
ones or who are sepa-
rated from family and
friends by distance or circumstance may have a
difficult time coping and find the holidays to be
extremely challenging.

Below are a few tips for managing the hol-
iday season:

Connect with others. Whether you or
someone you know is struggling with feelings
of sadness or loneliness, reach out to offer sup-
port and companionship. Be sure to check in
on older family members, neighbors, or friends

who live alone to see how they are coping
during the holidays.

Give back. In every community there are
local organizations that need volunteers, es-
pecially during the holiday season. Consider
volunteering at the local council on aging, food
pantry, animal shelter, or other nonprofit or-
ganizations. Helping others can also lift your
spirits and bring a greater sense of positivity.
Plus, you'll meet new people and feel more
connected to your community.

Flip the script and create a new tradition.
Even if distance or circumstances keep you
apart from family members and friends, try to
preserve those bonds. Try starting a new holiday
tradition, like celebrating through a phone or
video call. This is a great way to stay connected,
if your family or friends live in a neighboring
state or across the ocean, you could schedule a
video call to sing holiday songs, share a meal, or
open gifts together.

Stay engaged in your community. Being
involved in your community offers opportuni-
ties to socialize and provides a genuine sense
of belonging. Attend local events such as free

community concerts, workshops, or presenta-
tions. From your local library to the COA and
the YMCA, there are plenty of activities to en-
joy, including crafts, games, fitness classes, book
clubs, and more.

The holidays can feel overwhelming at
times, but having a plan to stay connected and
engaged can help you manage stress and main-
tain balance.

Old Colony Elder Services provides guid-
ance and resources to older adults and individ-
uals with disabilities, their family members and
caregivers. Visit ocesma.org or call 508-584-
1561 to learn more.

About the Author: Nicole Long is the Chief
Executive Officer of Old Colony Elder Services
(OCES). Founded in 1974, OCES is a private,
non-profit organization proudly serving greater
Plymouth County and surrounding communities.
OCES is designated as one of 25 Aging Services
Access Points (ASAPs) in the Commonwealth of
Massachusetts. OCES’s mission is to support the
independence and dignity of older adults and in-
dividuals with disabilities by providing essential
information and services that promote healthy and
safe living. The agency offers a number of programs
to serve older adults, individuals with disabilities,
their families and caregivers. For more information
call 508-584-1561 or visit www.ocesma.org. o
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A look back: Celebrating our heritage on National Roots Day

By Michelle Sonia, President and CEO
Seniors Helping Seniors Boston South Shore

It seems there is a “na-
tional day” for just about
everything. Some days
even have multiple things
to celebrate. As we head
into the busy holiday sea-
son, one of these special
days resonates with me —
National Roots Day.

If you arent familiar
with this particular festivity, National Roots
Day is celebrated on December 23 every year.
'The day is intended to encourage people to con-
nect with their heritage. This can mean anything
from telling stories, researching your ancestors,
or creating new memories with loved ones. It
seems right, then, that National Roots Day falls
within the busy holiday season during which
people often gather with friends and family to
share traditions.

At Seniors Helping Seniors Boston South
Shore, we honor National Roots Day and the
meaning behind it every day. We continue the
mission of the original founder, Kiran Yocum,
and her 14-year dedication to working with
Mother Teresa. It is this legacy that drives us to
create a team of passionate caregivers who en-
courage our clients to share their life stories and
wisdom. This year to help our clients celebrate
National Roots Day, our caregivers have been
working on special activities that we hope will
provide inspiration to others.

Creating a family tree

On a recent visit, one of our memory-care
clients shared with his caregiver that he would
like to know more about his heritage. He is
very proud of his family, and he wanted help to
memorialize their history while he is still able

)/ Charisma Realty

If real estate is the question Charisma is the answer.

to recall the details. For the
last few weeks, the pair have
been working on a family
tree. Using both personal
stories and online resources,
they have been able to doc-
ument several generations
of ancestors so that future
generations have insight into
our client’s past.

Sharing traditions

The holidays are a time

of joy, but there can also be
a sense of loneliness for seniors who may live
tar from loved ones or who have experienced a
loss. One of our caregivers is especially attuned
to this need and decided that she would offer
to celebrate Hanukkah by lighting the meno-
rah with any of our Jewish clients. Sharing this
tradition and helping our clients to meaning-
tully take part in their faith is something that
can bring peace and happiness to our clients
as they reflect on their roots. It can also help
to create new memories and new traditions to
share with loved ones.
Giving back

Reflecting on a time in her life when her
family was struggling, one of our clients want-
ed to find a way to help others during this hol-
iday season. Knowing that there are many peo-
ple right now with food insecurity, our client
and our caregiver paired up to create a neigh-
borhood “food pantry” at the end of her street.
They started by providing staples, but soon
they decided it would be fun to share family
recipes with others. They printed recipe cards,
put together kits with the necessary ingredi-
ents, and added them to the “food pantry.” Our
client was able to pay it forward and return the

generosity of those who had helped her family
in the past.

'This year, our family will be celebrating Na-
tional Roots Day with a new member. Our son
was born in September, just days after our open
house that many of you attended. It is my hope
that Seniors Helping Seniors Boston South
Shore becomes an integral part of his roots. Our
goal is to improve both dignity and quality of
life to help our seniors thrive both physically
and mentally. We pair seniors who would like to
stay active — as well as supplement their income
— with other seniors in need of services. It’s a
win-win.

About the Author: Michelle Sonia is the pres-
ident and CEO of Seniors Helping Seniors Bos-
ton South Shore. Michelle grew up in Hanson and
lives in Weymouth. She was valedictorian at Notre
Dame Academy and holds a bachelor’s degree from
Harvard University and a master’s degree from the
University of North Carolina at Chapel Hill. Hav-
ing worked in management consulting for more
than 15 years, she is now excited about making an
impact on her community. For more information,
visit www.shsbostonsouthshore.com, email info@
shsbostonsouthshore.com, or call 781-626-4800. o
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ELDER LAw MYTH BUSTERS

Myth or fact? You can gift $19,000 per year with no effect
on the five-year look back period for a nursing home

By Elizabeth A. Caruso, Esq.
Legal Legacy Planning, LLC

This a myth!
For tax purposes,
gifts occur all year

nately, that’s just not true. It’s easy to see where
one rule has a limit of $19,000 and the other
$2,000, with both referring to “gift limits,” that
these rules may cause conflict for some folks.
This is where it is important to meet with an

elder law attorney to discuss your specific situa-
tion to see where these rules come into play with
the plans you have for your estate.

About the Author: Elizabeth A. Caruso, Esq.
is an attorney at Legacy Legal Planning, LLC, in
Norwell. She has been practicing estate planning,
probate, and elder law on the South Shore for more
than a decade. If this article has sparked questions for
you, please feel free to reach out via phone 781-971-
5900 or email elizabeth@legacylegalplanning.com to
schedule a time to discuss your unique situation. oo

round, but they are
obviously a highly
discussed topic at
the end of the year
for both the holidays
and tax planning.
Any time money is transferred from one person
to another without the exchange of goods, it is
considered a gift. Gifts have tax consequenc-
es. Many people think the person receiving the
gift, the “done,” is responsible for any tax con-
sequences because they just got free money, but
it is actually the person who gave the gift, the
“donor,” who is responsible.

This tax responsibility kicks in for individual
gifts that are made over $19,000 per person, per
year (in 2025). This means that the maximum
amount an person can gift to someone else is
$19,000 per year before gift taxes are triggered.
A married couple with two children can give
each of their children $38,000 ($19,000 each
from parent) without incurring any gift-tax is-
sues. What if these children are married? Each
parent can also gift $38,000 to each of their
children’s spouses. In this scenario, the parents
can gift $76,000 per year to their children and
their children’s spouse without incurring any
gift-tax consequences. Many people utilize
this gifting method to reduce their estate tax
threshold.

However, there is one catch when thinking
about gifting money — the five-year Medicaid
asset-transfer rule. This comes into play if a
person needs long-term care services in a nurs-
ing home. Medicaid has rules and regulations
for the qualifications of benefits. One of those
rules is that to get benefits, you must finan-
cially qualify for Medicaid. In order to quali-
ty, the person needing Medicaid benefits can
only have $2,000 in assets. If the person need-
ing Medicaid benefits is married, that spouse
still living at home can have $157,920 in as-
sets, plus the home they live in (with equity less
than $1,097,000) and a car. To prove you qual-
ify, Medicaid will request your bank statements
and review them. Any transaction over $1,500
will be considered a gift unless you can prove it
otherwise.

Clients very commonly think that because
the IRS says that they can gift $19,000 per year
that these gifts have no other effects. Unfortu-
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Medicare in 2026: What changes to costs should you expect?

By Patricia Prewitt, My Personal Rx Adviser

The Inflation Re-
duction Act of 2022
was designed to lower
drug costs, expand cov-
erage, and improve the
sustainability of the
Medicare program for
years to come. At the
time of this article, the
law remains in place.
What are the new
costs for 2026 for
Medicare enrollees when it comes to prescrip-
tion coverage?

Increased deductibles: The maximum annu-
al deductible for Part D Medicare prescription
drug plans is expected to rise from $590 to $615
in 2026.

Increased out-of-pocket limits: The out-of-
pocket maximum for covered medications in-
creases slightly to $2,100 annually. It remains
that if your medication is not covered, or not on
Prescription Drug Plan Formulary, your costs
may be higher and not be applied to this cap. This
generally happens for “lifestyle” prescriptions.
What is expected to remain the same?

Insulin costs for covered insulin products is
capped at $35 a month or less.

Spread-out drug payment option contin-

Travels with Vic

Continued from page 2

ues: If you enrolled in 2025, you will be au-
tomatically re-enrolled for 2026. This allows
Medicare subscribers to spread annual costs
over 12 months, rather than pay a lot all at
once in early in the year to meet the $615 an-
nual deductible. It works like setting up a bud-
get plan for utilities, making payments easier
on a fixed income.

I've heard prices may be going down for
certain medications. What are they?

Under the Inflation Reduction Act of 2022,
Medicare was allowed the ability to negotiate
prescription prices of certain high-expenditure,
single-source drugs without generic or biosim-
ilar competition at that time. The Centers for
Medicare and Medicaid Services (CMYS) esti-
mates overall impact (according to data pulled
from the time period from Jan 1 —Dec 31,2023)
is to lower out-of-pocket costs for 8.8 million
Medicare subscribers. The first 10 medications
with lower prices fall in the therapeutic areas
of cardiology, diabetes, immunologic disorders,
and blood cancers.

'The following prices are due to go into ef-
fect for 2026. All prices are stated as a 30-day
supply. CMS Medicare Drug Price Negotia-
tion Program Link: https://www.cms.gov/files/
document/fact-sheet-negotiated-prices-ini-
tial-price-applicability-year-2026.pdf.

* Cardiology related medications: Xarelto (ri-

varoxaban) $197; Eliquis (apixaban) $231;
Entresto (sacubitril/valsartan) $295.

* Diabetes-related medications: Januvia (si-
taliptin) $113; NovoLog Flex pens/various
$119; Farxiga (dapagliflozin) $178.50: Jardi-
ance (empagliflozin) $197.

* Immunological conditions: Enbrel (etaner-
cept) $2,355; Stelara (ustekinumab) $4,695.

* Blood cancers: Imbruvica (ibruvicahcp)
$9,319

Important to Note: Some of the medica-
tions on this list may have generic versions be-
come available during 2026. It is not known
how various Medicare Part D prescription drug
plans may respond to those market changes.

Content provided is for educational purposes
only and is not intended as a substitute for advice
from a qualified medical professional. The opinions
expressed within are those of the author.

About the Author: Patricia Prewitt is a local
Massachusetts resident who spent more than 30
years in the pharmaceutical industry. Tricia is a
consumer education advocate, and loves helping
people find ways to save money on their prescrip-
tions. More information and free resources are
available on her website at https://mypersonal-
rxadvisor.com/resources or call her at 508-507-
8840. Favorite Quote: Act as if what you do
makes a difference. It does.” — William James oo

mas than snow and sleet. Santas dressed in their tra-
ditional wool clothing do their best to keep shouting
“Ho-Ho-Ho”when they'd prefer to say “hot-hot-hot.”

Argentinians are lovers of meat, so it’s no surprise
that an outdoor barbeque is a staple of activities. So
are Christmas trees, usually artificial and sometimes
decorated with cotton balls to represent snow. Fire-
works at midnight often mark the start of Christmas
day and the sky is filled with globos, paper decora-
tions with a light inside that float into the sky.

Some activities there, like trimming a Christmas
tree and hanging stockings, may sound familiar. De- |
pending upon where you live in the United States,
outdoor activities like beach sunbathing, hiking in a
park, or camping may be less likely.

Around the same time of year, Jewish people
around the world celebrate Hanukkah, which com-
memorates the recovery of Jerusalem and rededica-
tion of the Second Temple in the second century BC.

In Israel, the streets of Jerusalem glow with candlelight and families
display their menorah, a seven-branched candelabrum. Traditional hol-
iday food includes latkes (potato pancakes) and jam-filled doughnuts
known as sufganiyot.

In Paris, many Jewish people head for Le Marais district to enjoy Jew-
ish food specialties. In the Alsace region, Jews use a double menorah with
space for 16 lights rather than the traditional eight, so a father and son
can both light a candle together.

Jewish people have lived in Rome since 160 BC. That city celebrates
with a 20-foot-high menorah lit at Piazza Barberini. The favorite Ha-
nukkah treat for Italians is Precipizi, small fried balls of dough sweetened
with warm honey.

About the Author: After gallivanting around the U.S. and more than 75 other
countries, Retiree Victor Block retains the travel bug. He believes travel offers a
wonderful education, and says he still has a lot to learn. He loves experiencing new
destinations and cultures, and his stories have won numerous writing awards. o
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0 ]d Providing the highest quality comfort and

CUIU compassionate Hospice £ Palliative Care

Hos p 1ce to patients and their families
since 1978/

& Palliative Care
When it comes to hospice eare, you have a choice and
those who know hospice, choose Old Colony Hospice.

www.OldColonyHospice.org

1-800-370-1322
501(c)3 Non-Profit

V HOSPICE The Boston Globe pan

HOMNORS elite TOFPLACES TO WK

Home Sweet Home Health Services

» The South Shore’s
In-Home Care &

‘ ‘
. )

& H S H ¢ Visiting Nursing Services
2 HEALIH »
\ é
o &

781.773.8337 Scan with camera to view website and see our
www.hshhealth.com award for Best of the South Shore-Runner Up

EMBRACE PEACE OF MIND
IN RETIREMENT WITH THE ~—

NEW REVERSE MORTGAGE
Rediscover the potential peace and THE FEDERAL
confidence that comes with financial SAVINGS BANK

security in retirement by tapping into _
the equity of your home. Home Begins Here.

WHY CONSIDER THE NEW REVERSE MORTGAGE?

* Increase near and long-term * Reduce the risk of running out
cash flow of money

* Monthly mortgage payments * Enhance liquidity with access to
are optional additional funds

YOUR NEXT STEP TOWARD YOUR
RETIREMENT OPTIONS

Curious if a reverse mortgage is the right choice for you? Join me for a
no-obligation discussion. We'll explore how a reverse mortgage could be
integrated into your future, with a real-time demonstration of its benefits.

REACH OUT TODAY - DISCOVER YOUR
RETIREMENT FUTURE!

GEORGE DOWNEY

Regional Senior Vice President, NMLS# 10239
Direct (781) 843-5553 | Cell (617) 594-3666
gdowney@thefederalsavingsbank.com
www.thefederalsavingsbank.com/georgedowney

Eligibility requirements apply. HECM Counseling is required. Subject to credit and income approval. You must occupy the residence as
your primary home. You must continue to pay for property taxes, insurance payments, homeowners association fee, home maintenance Member

costs, and other fees as required. You must have significant cash available for the down payment. The balance of the loan grows over time

and interest is charged on the balance. The loan becomes payable when the last borrower on eligible non-borrowing spouse passes away, FDI@
sells the home, permanently moves out, defaults on taxes, insurance, or maintenance, or otherwise does not comply with the loan terms.

Copyright 2023 © The Federal Savings Bank | Co. NMLS# 411500 | All Rights Reserved | thefederalsavingsbank.com
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Kendra M. O'Toole, Esq., LLM.

Michelle M. Reed, Esq., LL. M.
Elizabeth A. Caruso, Esq.

8o Washingtun Street
Building S, Unit 102
Norwell, MA 02061

781-971-5900

WWW, lcgacylegalpl an ning.cum

Estate Planning . Elder Law - Probate

Webster Park’s foremost
Rehabilitation Program
delivers Physical,
Occupational and Speech
Therapy 7 DAYS A WEEK.
Our Rehab Professionals craft
individualized Rehab regimens
utilizing the most advanced
technology and latest treatment

modalities.

Respiratory Therapist on staff!

<

WEBSTER PARK

Rehabilitation & Healthcare Center

781.871.0555
56 Webster Street, Rockland MA 02370

www.websterparkhealthcare.com

Mry Program with full-time

BEST

NRIRG NS 5 STAR » » » » »

BA rsn CMS
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http://www.websterparkhealthcare.com
http://oldcolonyhospice.org
http://www.oldcolonyhospice.org
http://hshhealth.com
http://legacylegalplanning.com
http://thefederalsavingsbank.com/georgedowney

Super Dental Care for Seniors

Meet Dr. Richard Wolfert, DMD, owner operator
of The Toothboss, a dental practice located at
1121 Main Street (Rt. 18) in South Weymouth. Dr.
Wolfert named his practice The Toothboss based
gl on the nickname he received while in the U.S. Navy
| serving on the USS Midway (CV-41).

Since 1992, The Toothboss has provided oral care
| for individuals and families on the South Shore.
More than 100 of those patients have been coming

to The Toothboss for more than 30 years. ek _ : _ .

The Toothboss provides the essential services like REhable help When }’011 llEEd 1t‘
cleanings, X-rays, fillings, etc. Yet we also deliver
the services that are important to seniors: &

Personalized care in the comfort of your home.

* Dental implants
(including mini-implants)

* Removable dentures

¢ Veneers and laminates

¢ Periodontal care

* Oral cancer screenings

L]

[ ]

home
instead.

W_*e also offer adementiafriendly
Senior Day Program

Enhancing the lives of South Shore seniors at our Norwell location.
Where community members can be themselves and

Annual comprehensive review
And much, much more.

We work with all major dental insurance
providers except Mass Health.
The Toothboss also accepts CareCredit.

For more information and to schedule an appointment, call 781-335-0604 build relationships, while we provide care,
or visit Toothboss.com and book your appointment online. music, movement, creative arts, engagement, and companionship.
PEy 1121 Main Street (781) 827-0817 homeinstead.com/475
'[I" "'I‘H South WeymOUth’ MA 02190 EachHome Instead® o op of Home Instead,
781-335-0604 ne
IEEESEE  Toothboss.com

24-Hour Lines

HAMEL-LY]%ION CHAPEL (617)472-5888
w CREMATION SERVICE OF MASSACHUSETTS
Pre-Planning ¢ Funerals ¢ Cremations (800)696-5887

*** Best of Quincy Funeral Home Award, 6 Consecutive Years, 2019-2024 ***

FUNERAL SERVICES ADDITIONAL SERVICES
« Direct Cremation Plans, starting at $1,795 « Funeral-Pre-planning and Arrangements «
« Veteran Funeral Service Benefit Packages « « Personal Needs Account Spenddowns <
« Funeral / Memorial Service / Celebration of Life « « Funeral Consultations «
« Church or Funeral Chapel Services « « Cemetery Concierge «
« Traditional Chinese and Viethamese Funerals « « Burials at Sea «
 [nternational Funeral Shipping « < Sea Scattering of Cremains <«
« Burials — Casket Selections «

« Cremations — Urn Selections «

Directors: Christopher P. Goulet, Sr. & Michelle Lydon

650 Hancock Street, Quincy, MA 02170 ¢ HamelLydon.com
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