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North Atlantic right whale population a strong presence in southern New England

The ocean waters off southern New En-
gland continue to see high North Atlantic
right whale activity, with the New England
Aquarium documenting more than a quarter
of the population in the last six weeks.

Scientists in the Aquarium’s Ander-
son Cabot Center for Ocean Life regularly
conduct aerial surveys south of Martha’s Vine-
yard and Nantucket to collect data on whales,
dolphins, turtles, and other marine species.
The team flew six surveys in this area between
February 5 and March 18 and photographed
more than 115 unique right whales during that
period, collaborating with another aerial sur-
vey team at the NOAA Northeast Fisheries
Science Center to document the aggregation.
Right whales can be individually identified
through unique markings on their heads called
callosities, which are visible in the photographs
researchers capture and match to images in
the North Atlantic Right Whale Catalog.

On the March 2 survey flight alone, observ-
ers sighted over 70 right whales, marking the
highest number of individual right whales the
New England Aquarium has photographed in
a single day since it began survey flights here in
2011.The scientists noted that the whales were
likely feeding deep below the surface, which
indicates that food may be abundant south
of Massachusetts, especially in the Nantucket
Shoals area.

“Seeing this many right whales in one area
has been incredibly exciting for our team and
marks one of the busiest seasons we've ever

Several North Atlantic right whales in a surface active
group on Feb. 28, 2026. [Photo courtesy of the New
England Aquarium, under NMFS Permit #25739]

had,” said Katherine McKenna, an associate
scientist on the aerial survey team. “Our recent
surveys highlight the Nantucket Shoals as an
important habitat for a significant portion of
the population.”

Most of the documented right whales are
adults, which is typical for this time of year in
southern New England. Of the 31 adult fe-
males seen, 17 are known to be calving females.
Among them was “Calvin” (Catalog #2223), a
34-year-old female who the Aquarium sighted
last year in the same survey area. Calvin illus-
trates the resiliency of this critically endangered
species: She was orphaned as an eight-month-
old calf, has endured eight entanglements in
fishing gear, and has given birth to four calves
of her own.

Another notable whale seen this past month

is “the Irish whale” who made headlines in
2025. 'This right whale, who hasn't yet been
entered into the North Atlantic Right Whale
Catalog, was first sighted in Ireland in 2024 and
then again in Cape Cod Bay last year. The most
recent sighting marks just one of the few times
researchers have ever documented it.

'The winter/spring season is the peak time of
year for right whale sightings in southern New
England waters.

“We have seen right whales in southern
New England waters year after year, and they
are extremely vulnerable to fishing gear entan-
glements and vessel strikes,” said Orla O’Brien,
research scientist in the Aquarium’s Anderson
Cabot Center who leads the aerial surveys.
“This area has seasonal fishing restrictions in
place, yet right whales still face risks from vessel
strikes without mandatory speed restrictions to
protect them.”

'The Aquarium’s February aerial surveys trig-
gered a dynamic management area (DMA) or
voluntary slow zone, which urges mariners to
slow down to 10 knots or less to prevent colli-
sions with whales, and repeated sightings have
extended the DMA. The latest DMA is in effect
until March 27, one of several active voluntary
slow zones from Massachusetts to Maryland
due to right whale sightings. Alongside
entanglement in fishing gear, vessel strikes are
one of the leading causes of injuries and deaths
for this species, which numbers about 380 in-
dividuals, making it critical that vessels slow
down to the recommended speed. oo

Psychedelic therapy bills advance on Beacon Hill
following testimony from veterans, medical experts

Last month, lawmakers on Massachu-
setts’ Joint Committee on Mental Health, Sub-
stance Use and Recovery voted to advance two
psychedelic therapy bills, H.4200 and H.2203,
signaling growing legislative momentum for
patient-centered reform. The bills now head to
the Joint Committee on Health Care Financing.

'The bills move forward following extensive
public testimony organized by Mass Healing,
a Massachusetts-based nonprofit building a
statewide network for psychedelic education,
community support, and policy advocacy. At
a November 10 hearing last year, nearly two
dozen speakers, primarily volunteers recruited
by Mass Healing, testified in support, ofter-
ing powerful first-hand accounts and expert
perspectives on the potential of psychedelic
therapy to address PTSD, addiction, and other
treatment-resistant conditions.

“I sit before you as a veteran and one of
the first women to serve in combat arms posi-
tions. I'm also a former social worker and now
a policy advocate working at the intersection
of trauma and healing,” said Rita Graham, for-
mer Army officer, Harvard MPP, and Tillman

scholar. “I've spent years as a researcher and

a survivor of sexual violence, which is one of the
most pervasive, yet ignored wounds of military
service. [...] Healing veterans heals communi-
ties, and Massachusetts has the opportunity to
lead that change.”

'There was consensus among advocates, in-
cluding a former Army ranger, a 9/11 first re-
sponder, and the director of training and edu-
cation at Mass General Hospital’s psychedelics
research program, that psychedelics legislation
should prioritize the needs of patients over
corporate interests, as emphasized by the chief
sponsor of H.4200, Rep. James O’Day, who tes-
tified in person.

“As someone in long-term recovery, it’s my
opinion that any move towards the use of psy-
chedelics in Massachusetts should focus exclu-
sively on mental health and SUD treatment,”
O’Day said. “And it’s important the regulation
should be free from the influence of the cannabis
and pharmaceutical industries. I humbly thank
this committee for taking my testimony and I
urge you to prioritize patient care over the profit
by advancing this bill with a favorable report.”

Advocates also emphasized the need for pas-
sage of a bill exploring therapies beyond psilocy-
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bin alone, including ibogaine — a plant-derived
treatment that appears capable of near-instan-
taneously eliminating opioid withdrawal symp-
toms, of particular importance for a state still
reeling from the opioid crisis. Preliminary re-
search suggests ibogaine also possesses unique
neuro-regenerative properties, capable of reliev-
ing a host of psychological and physiological
disorders, including PTSD and traumatic brain
injury. For this reason, hundreds of Americans
— particularly veterans — travel abroad each year
to countries such as Mexico, where ibogaine
treatment is legally available, like the former
U.S. Navy SEALS featured in Netflix’s docu-
mentary “In Waves and War.” Unlike psilocy-
bin, ibogaine is far from FDA approval, and,
with a properly regulated pilot program, Mas-
sachusetts could not only join Texas and other
states rapidly moving to fund ibogaine research,
but with its unparalleled biomedical creden-
tials and global partnerships, could become the
world leader in ibogaine therapy.

Following the 2024 ballot campaign, Mass
Healing has emerged as a leading force in the
state’s psychedelic policy landscape — connecting
advocates, organizing testimony, and coalition
building across Massachusetts and nationwide.
With multiple bills now advancing and growing
legislative engagement, advocates are optimistic
that Massachusetts can become a national lead-
er in patient-centered psychedelic care. e
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NAVIGATING THE FUTURE

The Aging Advantage: Finding
the balance between what we
want and what we need at home

By Mark Friedman

There is rarely a single moment that tells
a family, “Now it’s time to bring in help.”
Instead, the need builds quietly — across safety
risks, medication complexity, subtle cognitive
shifts, and the growing strain of daily life. Most
tamilies wait for an event: a fall, a hospitalization,
a diagnosis. But those are not starting points.
They are outcomes.

Within the Aging Advantage framework, the
real question is not when something happens, but
“Are we maintaining the right balance between
what someone wants and what they need?” because aging well at home de-
pends on two equally important — and often competing — forces, wants and
needs.

* The 4Ms framework, which defines wants: What Matters Most, Menta-
tion, Mobility, Medication — centered on goals, preferences, and quality
of life.

* 'The Life Profile, which defines needs: Safety, Medical Condition, Auton-
omy, Burden of Care, Life Engagement — the realities of sustaining life
at home.

Success is not choosing one over the other. It is finding the balance be-
tween them.

The Tension: Wants vs. needs. At the heart of every caregiving decision
is a tension. A parent may say:

* “I want to stay in my home.”

* “I don't need help.”

* “I've managed this far.”

These are expressions of What Matters Most — identity, independence,
control.

At the same time, the Life Profile may be telling a different story:

* Safety risks are increasing

* Medication routines are inconsistent

* Daily tasks are becoming harder

* The burden on the adult child is growing

* Social engagement is shrinking
Neither perspective is wrong. But when wants and needs drift too far

apart, the system becomes unstable.

The Adult Child Reality: Carrying the imbalance. For adult children,
this imbalance is where the stress lives. You see the risks. You feel the respon-
sibility. But you also want to honor your parent’s wishes. So you compensate:

* You call more often

* You coordinate appointments

* You quietly monitor from a distance

* You step in when things slip
Over time, something shifts.

The Burden of Care — one of the five Life Profile elements — increas-
es, often silently. What began as support becomes management. What felt
manageable begins to feel constant. This is where many families get stuck:
Trying to preserve wants while absorbing unmet needs. It is not sustainable.

The Parent Perspective: Protecting what matters most. From the par-
ent’s perspective, the equation feels very different. They are not thinking
in terms of “risk” or “care models.” They are protecting something deeply
personal: Their identity. Their home. Their routines. Their sense of control.
When help is introduced too late — or too abruptly — it can feel like a loss.
When introduced at the right time, and in the right way, care does some-
thing else. It protects what matters most.

'This is the critical reframing. Care is not the opposite of independence. It
is what allows independence to continue.

The Model: Finding the Balance. An effective Aging Advantage ap-

proach does not prioritize wants over needs — or needs over wants. It inte-
grates them.
Step 1: Define Wants (The 4Ms)
Start with:
* What Matters Most: What does this person want their life to look like?
* Mentation: How are cognition and mood shaping decisions?
* Mobility: What level of mobility supports independence?
* Medication: How does health management support quality of life?
* This defines the desired life.
Step 2: Assess Needs (The Life Profile)
Now evaluate:
* Safety: Is the environment and my ability to navigate it safe?
* Medical Condition: Are medications and vitals managed reliably?
* Autonomy (ADLs/IADLSs): Can daily life be sustained independently?
* Burden of Care: Who is carrying the load, is it sufficient, and is it sus-
tainable?
¢ Life Engagement: Is there purpose, connection, and structure?
'This defines the required support.
Step 3: Identify the Gap
Where are wants and needs out of alignment? For example:
* High desire for independence + declining safety
* Strong preference to “manage alone” + increasing medication complexity
* Desire to stay home + rising burden on family
 Wish to remain active + declining engagement
This gap is where risk lives.
Step 4: Close the gap with targeted support
'The goal is not to override wants. It is to support them safely.
* Light assistance to reduce fall risk without limiting mobility
* Medication support that maintains control but ensures consistency
* Help with ADLs/IADLs that preserves routine
* Companion care that restores engagement
* Shared responsibility to reduce caregiver burden

'This is not all-or-nothing care. It is precision care designed to maintain
balance.

The Cost of Waiting: When the gap widens. When families delay, the
gap between wants and needs grows, eventually, something gives. A fall forc-
es immediate change. A hospitalization accelerates decline. A crisis removes
choice. At that point, decisions are no longer guided by What Matters Most.
They are driven by urgency — by crisis. In Aging Advantage terms: Waiting
shifts you from balanced design to forced correction.

A simple rule for families. If you are seeing increasing strain in two or
more Life Profile areas, and a growing gap between what your parent wants
and what they can safely sustain, it is time to act.

Not with full-time care. But with conversation, assessment, and targeted
support. Because the best time to introduce care is not when it becomes un-
avoidable. It is when it can still feel supportive.

The Bottom Line: Balance is the goal. Aging well at home is not about
eliminating risk. It is about managing it — without losing what makes life
meaningful. The 4Ms define the life someone wants. The Life Profile defines
what that life requires. Success is in balancing the two.

When that balance is right:

* Independence lasts longer

* Families feel supported, not overwhelmed

* Seniors feel respected, not managed

* Crises become less frequent — and less severe

The goal is not just to stay at home. It is to stay whole — living a life that
reflects both who you are and what you need, supported in a way that makes
that possible. If you want to have an Aging Advantage, call for our comple-
mentary guide to aging.

About the Author: Mark Friedman is the owner and Chief Education Officer of
Senior Helpers Boston and South Shore. Passionate about seniors and healthcare,
the goal of his agency is to change the trajectory of aging for his clients and their
families first by delivering an exceptional homecare experience in a combination
of highly trained and high-touch caregivers, and second by providing education
and guidance with and connection fto resources and services in the 43 commu-
nities his company serves. Contact Mark at MFriedman@SeniorHelpers.com or
visit www. SeniorHelpersBoston.com. oo
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Retirement Dreams — or Nightmares

Answering the age-old question: What do you want to do when you grow up?

By Steven V. Dubin

It’s a strange ques-
tion to hear after age
60: “What do you
want to do when you
grow up?”

Most of us thought
we had already an-
swered  that. We
built careers, raised
families, paid tuition
bills, survived layofts,
learned new technology (sometimes kicking
and screaming), and put in more hours than we
care to admit. We did what grown-ups do.

And then one day, retirement shows up.

At first, retirement sounds like the reward
we've been waiting for. Sleep late. Play golf.
Visit the grandkids. Take a trip. Maybe finally
organize the garage.

But after the honeymoon phase, many retir-
ees discover something unexpected. Free time is
great — but purpose matters, too.

A surprising number of seniors start wonder-
ing what the next chapter should look like. Not
necessarily another full-time job, but something
meaningful. Volunteering. Consulting. Mento-
ring. Part-time work. Starting a small business.
Learning something new. Giving back. Staying
relevant. Staying engaged.

In other words, figuring out what we want to
do when we grow up ... again.

'The challenge is that the world has changed.
Technology moves fast. Industries evolve. The
rules of work today look very difterent from the
ones many of us started with. That can make the
idea of an encore career feel intimidating, even
for people with long and successful resumes.

That’s why I wanted to let readers know
about an upcoming local program designed
specifically for people in this stage of life.

A seminar titled “Senior Encore: Planning
Your Next Chapter”will be held at the Duxbury
Council on Aging, 10 Mayflower Street, on
‘Thursday, April 30 at 11 a.m.

'The program will be led by career consultant

Michael Dwyer of Emplana Career, an organi-
zation that helps experienced professionals map
out what comes next after a long career.

Dwryer’s background includes work in both
the private and public sectors, along with con-
sulting experience at Ernst & Young and De-
loitte Consulting. He also holds a master’s de-
gree in management from Salve Regina Uni-
versity. Along with a group of advisors, he de-
veloped Emplana Career to help professionals
— particularly those in fields such as technology,
finance, accounting, law, and professional ser-
vices — identify practical, realistic paths forward.

The focus isn't on sending retirees back into
the grind. It’s about helping people use their
experience in ways that feel rewarding, flexible,
and relevant.

For some, that may mean consulting. For
others, volunteering or mentoring. For others, it
may mean discovering something entirely new.

'The point is that retirement doesn't have to
mean the end of the story.

Sometimes it’s just the start of a different one.

If you've ever found yourself wondering
what comes next, this seminar may be worth
attending. Even if you decide the next chapter
involves nothing more ambitious than coffee
with friends and an occasional afternoon nap, it
never hurts to explore the options.

After all, were never too old to ask the ques-
tion: What do you want to do when you grow
up?

I'd like to hear about it. Contact me at
SDubin@PRWorkZone.com and share your
thoughts.

About the Author: Steven V. Dubin is the found-
er of PR Works, a lightly used public relations firm
based in Plymouth which helps small to mid-sized
nonprofit organizations and for-profit companies
navigate the overwhelming options of advertising.
Steve lives in Plymouth with his wife, Wendy. He
is a contributing author to “Get Slightly Famous”
and “Tricks of the Trade,” the complete guide to suc-
ceeding in the advice business. He recently authored
‘PR 101,” an E-book. >
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Reach thousands of loyal readers every month.
Call now for details! 781-925-1515 or email:
tom@southshoresenior.com
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We have been serving the towns and communities south
and southwest of Boston in 45 cities and towns since 2002.
Published every month, our paper is available free to more
than 100,000 seniors (the over 50 population) via controlled
circulation. My Generation Media, publisher of South Shore
Senior News, assumes no responsibility for errors, but will
reprint in a subsequent edition corrections to that portion of
an advertisement or article in which an error occurs.

All advertisements are run at the discretion of the pub-
lisher. Reproduction of the contents of South Shore Senior
News is prohibited, without the permission of the Publisher.
Reprints are available. All editorial and advertisements within
this newspaper are provided for general information only and
should not be treated as a substitute for the medical advice
of your doctor or other health professionals or licensed legal
or financial advisors.

The Publisher is not liable for the contents of any ex-
ternal Internet sites listed, nor does it endorse any product
or service mentioned or advised on any of the sites. Always
consult your doctor if you are in any way concerned about
your health. Advertising and articles appearing in South
Shore Senior News do not necessarily carry the endorse-
ment of the paper. South Shore Senior News is printed 12
times per year with a deadline of the 15" of the preceding
month. Distribution is first of the month. Advertising rates are
subject to change without notice. Contributed articles are ac-
cepted for review and potential publication.

The Publishers also produce a podcast entitled “My Gen-
eration,” which covers a wide range of topics of interest to
seniors, from dating to downsizing and everything in between.
The podcasts air on the 1st and 15th of every month and audio
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Emma O’Donoghue: A journey
of growth, gratitude, and heart

By Maria Burke, RN, Founder and CEO,
Celtic Angels Home Health Care

If Celtic Angels had a story that perfectly re-
flects growth, resilience, and the power of people
helping people, it would look a lot like Emma
O’Donoghue’s journey.

Born in the Bronx in 1989, Emma’s life quick-
ly became one of movement and connection. At
just two years old, she moved with her family to Galway, Ireland, before
returning to New York at age six. By 12, she was back in Galway again —

eventually making her way to Bos-
ton in 2012 at the age of 22. Today,
Emma describes her life as the best
of both worlds, deeply rooted in
both Ireland and America.

Emma joined Celtic Angels in
February 2013, initially balancing
her role with a part-time waitress-
ing job. She said it’s “hard to be-
lieve it’s been 13 years,” — years
marked by steady growth, dedica-
tion, and an unwavering commit-
ment to the people she serves.

Before settling into life in Bos-
ton, Emma built a strong founda-
tion in business and finance, grad-

For two decades,

Celtic Angels Home Health Care

has provided compassionate, top-quality

care to families across Massachusetts. Our
dedicated nurses and caregivers treat every client
like family—because to us, you are.

As we celebrate 20 years of excellence,
we want to give back to the community
that has trusted us with their loved ones.

LOOKING FOR RELIABLE
HOME HEALTH CARE?
Mention this ad when you call and receive a

RAFFLE TICKET FOR A BEAUTIFUL GIFT BASKET
- our way of saying THANK YOU for 20 incredible years!

Call us today at (781) 331-0062 or (781) 662-8700 or
visit www.celticangelsinc.com to receive your free gift.

Let’s make the next 20 years even
better — because your family /
deserves the best.

No purchase necessary.
e

231 Washington St « Weymouth, MA 02188

60 Dedham Ave., Suite 105 * Needham, MA 02492

uating from a Level 5 business
administration  program  at
Galway Technical Institute
and studying accountancy at
Galway Mayo Institute of Technology. Along the way, she worked
part-time at a small supermarket called Centra, where she met her
husband, Chris.

“That’s another story,” she laughed.

Upon arriving in Boston, Emma’s work ethic kicked into high
gear. Her first role was with Restaurant Associates, working in ca-
tering for Bain Capital in the John Hancock building. Eager to build
a life for herself, she added a second job at Whiskey Priest in the
Seaport as a host and waitress. Emma remains deeply grateful for the
opportunities, referrals, friendships, and support she received during
those early years.

“It’s all who you know,” she reflected, “and the friends I made
from day one are still my friends today.”

At Celtic Angels, Emma’s career path has been one of continuous
evolution. She began as a receptionist, then moved into scheduling
coordination, hiring and recruiting, and today serves as an on-call su-
pervisor. What she values most — beyond the incredible team — is the
flexibility and trust that allowed her role to grow alongside her life.

“Each stage fit where I was at the time,” she said, “and that made
all the difference.”

When asked what she would say to a young woman considering a
career in home health care, Emma doesn’t hesitate: “It’s a rewarding
career — for both the caregiver and the client — and a great starting
point for anyone looking to grow in the healthcare field.”

What inspires her most? “Every day is different,” Emma said.
“There’s always something new to learn, new people to meet, and so
many individuals who inspire me.”

In her personal life, inspiration comes from family. “Never take
anything for granted. Every day is precious,” she said.

Outside of work, Emma treasures time with her husband, Chris,
and their two children, McKenna and Padraic. Traveling is a passion —
especially trips back to Ireland once or twice a year to visit family and
friends —along with exploring new places across the U.S. in between.
Most of all, she loves being present for her children, whether cheering
them on at activities or simply enjoying time together at home.

Emma O’Donoghue’s story is one of gratitude, perseverance, and
heart — qualities that reflect not only her personal journey, but the
very spirit of Celtic Angels.

About Celtic Angels Inc.: Celtic Angels Inc. is a trusted provider of
high-quality, in-home care services across Massachusetts. Founded and led
by Maria Burke, RN, the organization offers companion care, personal
care, RN Case Management, and thoughtfully integrated advanced tech-
nologies to support individuals living with Parkinson’s disease, Alzhei-
mer’s, and other neurological conditions. oo
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Simple steps to help you begin your fitness journey this spring

By Rita La Rosa Loud, B.S.

Not everybody is eager to put on sneakers,
change into gym clothes then sprint out the
door to work out. I get it! Would you believe
I was bashful and hesitant to step foot into a
gym? But here I am today, hooked on fitness.
Apparently other rationales for evading physical
activity are: 1. Feeling uncomfortable and out of
place, 2. Lack of time, 3. Not having a workout partner, 4. High program
cost, or 5. Fearing injury. Perhaps this resonates with you. To overcome
similar obstacles, here is a handy checklist of what to look for and how to
get started in an exercise program that suits your likes and needs.

How to get started: A checklist

Group fitness programming is an enjoyable and effective way to build
new friendships with like-minded individuals while getting fit and stay-
ing active.

* Communicate with family, friends, neighbors, and co-workers that
you may need encouragement, a motivated workout companion, or
assistance with meal planning to support your health and fitness goals.

* Choose exercise classes led by expert instructors who set goals suited
to your fitness level and abilities. As a rule, educated fitness trainers
hear and comprehend your needs, concerns, and goals.

* Seek professional trainers who stress proper technique, show correct
form, and provide modifications that ensure safe and effective workout
sessions.

* Set a schedule that tailors well with your present commitments, for
example, 30 minutes of exercise two to three times per week.

* Check local YMCAs, senior centers, or community gyms offering se-
nior discounts, household memberships, financial aid, or referral pro-
grams to offset program cost.

* Review your current health insurance policy. Many major providers
reimburse up to $150 toward membership; some even offer a wellness
allowance for select workout options. If you need help claiming a ben-
efit, contact the provider’s customer service department for details of
the application process.

* Consult with your primary care provider before signing up or engag-
ing in an exercise class or program.

Set yourself up for success!

To get the most out of your fitness journey, expand your horizons.
Experience a variety of life-enhancing physical activities — workout pro-

Call to schedule
your visit today:

A
WINDROSE at weymouth
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Group exercise program participants of the Wayne Westcott, Ph.D.
Center for Health & Fitness. [Courtesy photo]

grams like resistance training, aerobic exercise, as well as stretch and relax-
ation movements such as yoga, tai chi, even pool classes, and much more.
In addition, assistance given by qualified coaches, certified instructors and
personal trainers in association with established health and well-being
facilities are available everywhere. They’re there for your partaking. Just
pack a gym bag, step out the door and give it a go!

To help you get started on your fitness journey, consider participat-
ing in our highly supervised adult and older adult group fitness program,
coached by our national certified training staft. It includes resistance ex-
ercise, aerobic activity, flexibility, balance, and functional training at the
Wayne Westcott, Ph.D. Center for Health and Fitness at Quincy Col-
lege. We are located at Presidents Place, 1250 Hancock St., Quincy. Call
617-405-5978 to tour, inquire about complimentary training and obtain
registration procedures. Street parking is available; a parking garage is
next to the building.

About the Author: Rita La Rosa Loud holds a B.S. in Exercise Physiolo-
gy with additional education in Sports Medicine and Athletic Training. She
is NASM Certified and has been actively involved in the fitness industry for
more than 35 years. She is also an author and writes fitness-related articles for
various publications. Currently, she is a fitness researcher and directs the Wayne
Westcott, Ph.D. Center for Health and Fitness at Quincy College. She can be
reached at 617-405-5978 or by email at Rita.larosaloud@quincycollege.edu. o
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Specialized Memory Care Assisted Living

YOU DON'T NEED TO
REPLACE YOUR ROOF

‘ ROOFMAXX * Not ready to replace your roof?
ROOF RESTORATION » Save thousands vs. a roof replacement

» Extend the life of your roof for another
5 to 15 years with a warranty.

» Fraction of the cost of a new roof.

* Free roof assessment.

» Solar panels — no problem.

* Most insurance companies accept Roof Maxx
as an alternative to a new roof.

» 5-Star Google Reviews.

» Backed by science, trusted nationwide

» FDA approved organic treatment.

+ Official Roof Maxx® rejuvenation treatment

» USDA-certified, 100% plant-based oil

» Used on over 100,000 roofs nationwide

www.getroofmaxx.com « Safe for people, pets & landscaping

Robert Anderson * 617 276 5695 « Extend roof life without replacing it

randerson@roofmaxx.com . Licensed & Insured
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HoME EqQuity WEALTH MANAGEMENT

Family caregiving, aging in
place, and the overlooked
role of housing wealth

By George A. Downey

As America’s population ages, family
caregiving has become a central — and often un-
derappreciated — feature of retirement life. Re-
search summarized by Jonathan Delozier of the
Boston College Center for Retirement Research,
drawing on recent Pew Research Center findings,
highlights both the scale of caregiving and the
financial pressures it places on households.

Approximately one in 10 U.S. adults provides
care for a parent age 65 or older, with caregiving
becoming far more common as parents reach their mid-70s and beyond.
Among families affected, caregiving is not limited to occasional help. Most
caregivers regularly assist with errands, household upkeep, healthcare co-
ordination, and financial management, and a meaningful share provide
ongoing personal care. These responsibilities often persist for years.

'The burden of caregiving is not evenly distributed. Women and low-
er-income households are significantly more likely to assume caregiving
roles and are also more likely to report negative impacts on emotional
health, physical well-being, finances, and careers. While many caregiv-
ers report stronger relationships with the people they help, the broader
costs — lost income, higher out-of-pocket expenses, and reduced financial
security — are substantial.
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SOUTH SHORE
SENIOR LIVING

Call 339-499-1008
to schedule a private
consultation and tour.

LEARN MORE ONLINE
TheCurrentSouthShore.com

1435 Main Street
South Weymouth

At the same time, the research reinforces a clear preference among
older adults to age in place. Most Americans over 65 live in their own
homes and would prefer to remain there, receiving care at home rather
than moving to assisted living or relying entirely on family members. Yet
confidence in being able to afford in-home care is limited, particularly
given low levels of long-term care insurance coverage.

'This gap between preference and financial readiness brings housing
wealth into sharper focus. For many older homeowners, home equity
represents their largest asset — often exceeding the value of retirement
savings. However, it is frequently excluded from financial planning dis-
cussions until a crisis forces difficult decisions.

Reverse mortgages, including FHA-insured Home Equity Conver-
sion Mortgages (HECMs) and more recent non-insured proprietary
programs are solutions for homeowners age 62 and older to convert a
portion of their home equity into accessible funds without requiring
monthly mortgage payments. When used appropriately, these funds can
help pay for home care, reduce financial stress on family caregivers, or
preserve other retirement assets.

As Delozier’s analysis suggests, the growing reliance on unpaid family
caregivers has meaningful implications for retirement security and public
policy. For families planning proactively, integrating housing wealth —
alongside savings, pensions, and Social Security— can expand the range
of options available to support aging in place while reducing the emo-
tional and financial strain on loved ones.

About the Author: George Downey, CRMP (NMLS ID 10239) is the
Regional Senior Vice President of Ihe Federal Savings Bank branch locat-
ed at 100 Grandview Road, Suite 105, Braintree, MA 02184. Contact Mr.
Downey at 781-843-5553 / Cell 617-594-3666 / gdowney@thefederalsav-

ingsbank.com, www.thefederalsavingsbank.com/georgedowney oo

In-Home Care
for Seniors
by Seniors

Seniors

Seniors:

Companionship & Socialization ¢ Light Housekeeping
Meal Preparation e Transportation ¢ Memory Loss Support
Relief of Family Caregiver ¢ Personal Care

Daily Living Assistance & More!

Do you or a loved one need a little help? Are you
interested in joining our diverse team of caregivers?
We want to hear from youl!

534 Main Street, Unit 1
Weymouth MA 02190

781-626-4800
shsbostonsouthshore.com

info@shsbostonsouthshore.com
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A new season is the perfect time for a new
start, and to check in on your oral health

By Dr. Qian Lin, DMD

The Toothboss, www.toothboss.com

Spring is a season
many of us associate
with renewal. We open
the windows, spend
more time outside,
and often take stock of
things we may have put
oftf during the colder
months. It can also be
a good time to check in
on something that can
sometimes get overlooked: our oral health.

As the new owner of The Toothboss den-
tal practice in South Weymouth, I've spent the
past several weeks getting to know patients and
the surrounding community. One thing that
stands out immediately is how much people
value clear information about their health and
the opportunity to make informed decisions
about their care.

That’s something I believe strongly in as
well.

One topic I often discuss with patients,

especially adults over 60, is how oral health

changes over time. Many dental issues don't
appear suddenly. Instead, they tend to develop
gradually and quietly.

For example, mild tooth sensitivity may
seem like a minor annoyance. Yet it can some-
times indicate worn enamel, exposed tooth
roots, or early decay. Similarly, gums that oc-
casionally bleed when brushing may signal the
early stages of gum disease.

Catching these issues early usually makes
treatment simpler and more comfortable.

Another factor that becomes more common
with age is dry mouth. Many medications, es-
pecially those used to treat blood pressure, al-
lergies, or anxiety, can reduce saliva flow. Your
saliva plays an important role in protecting
your teeth by washing away bacteria and help-
ing neutralize acids in the mouth. When saliva
levels drop, the risk of cavities and gum disease
increases.

Staying hydrated, maintaining regular den-
tal visits, and discussing medication side effects
with both your physician and dentist can help
address the dry-mouth issue before it becomes
a problem.

Regular dental checkups are also import-

ﬁmen'ca 's Choice in Home Care®

W%An gels. R

LIVING ASSISTANCE SERVICES

serving the South Shore
community for over 25
years.

RN Supervised

“In Home Care for Seniors”
really means we provide care
wherever they call home...

. ADL Care
e Companionship

. Respite
¢ Housekeeping

Live-In Care
Alzheimer’s Care
Fall Prevention
Medication Reminder

At Home & In Assisted Living

(781)834-6355

visitingangels.com/southshore
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ant for another reason: screening for condi-
tions that become more common later in life.
During routine exams, dentists look not only at
the teeth but your gums, oral tissues, and jaw.
Screenings for oral cancer and advanced gum
disease are standard parts of these visits and can
be critical for early detection.

Of course, what happens at home matters
just as much as what happens in the dental
chair. Brushing twice a day with fluoride tooth-
paste, flossing daily, and maintaining a balanced
diet remain some of the most effective ways to
protect your teeth.

Many people assume that dental problems
are simply a normal part of aging. In reality,
with good preventive care and regular monitor-
ing, most adults can maintain healthy teeth and
gums throughout their lives.

As someone who is new to the South Shore
community, I'm still getting to know many of
the people who live here, and I look forward
to meeting many more in the months ahead.
Taking over The Toothboss practice after Dr.
Richard Wolfert’s retirement is both an honor
and a responsibility I take seriously. My goal is
to continue the thoughtful, patient-focused ap-
proach that has been a hallmark of the practice
tor decades.

Part of being patient-focused is bringing in
new technologies that improve patient expe-
rience. We now use digital scanners for whit-
ening trays, retainers, crown scans, implant
scans, bridge scans, night guards, sport guards,
and many more. This makes getting pictures of
your teeth less uncomfortable than convention-
al gooey impression material.

If you already have a dentist you trust, that’s
wonderful. But if you happen to be new to the
area, between dentists, or simply looking for a
fresh start with your dental care, I would be de-
lighted to meet you. In a way, we can be new
together.

Establishing a relationship with a dentist
you feel comfortable with makes it much easier
to stay on top of preventive care and address
small concerns before they become larger ones.
And building that relationship is something
that happens one conversation — and one visit
—at a time.

I'look forward to becoming part of this com-
munity and helping patients keep their smiles
healthy for years to come.

About the Author: Dr. Qian Lin, DMD is the
owner of The Toothboss, 1121 Main St., South
Weymouth. For more information, call 781-335-
0604 or visit www.toothboss.com. oo

Stay Connected to the
South Shore Senior News!

Like us on Facebook —
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ten use the term compassionate presence. It means
showing up for someone’s suffering without
trying to fix it or rush it along. It means sitting
beside them in the reality they are living, even

Responding to ‘vicarious grief’ of a loved one
with compassionate presence helps them heal

By Meghan Fitzpatrick,
Hospice & Palliative Care Representative
O1d Colony Hospice & Palliative Care

Recently, a friend
sent me an arti-
cle about something
called vicarious grief
'The phrase was new to
me, but the experience
was not. It refers to the
sorrow we feel when
we witness someone
else’s loss or suffering. It is a quieter kind of grief,
and it does not get talked about very much.

Most of us expect to grieve when we lose
someone we love. We know, at least in theory, that
heartbreak is part of the bargain we make when
we let people matter to us. It is a terrible feeling,
but we expect it. This may just be me talking, but
vicarious grief is very often unexpected.

I have worked in close proximity to loss for
most of my adult life, so I have seen a lot of grief.
It comes in many shapes and sizes. I have grieved
in a lot of different ways myself. Being a good
caregiver breaks your heart sometimes. I have
also held space for family members, friends, and
professional caregivers as they have grieved a
loved one, so I am no stranger to vicarious grief.

It is natural to feel heartbroken holding the
hand of a husband saying goodbye to his wife
for the last time, or sitting with a son who has
just lost his father. It can be devastating to be
the friend beside someone whose world has just
changed forever, wishing desperately that there

were something you could do to make it better.
In those moments, I often catch myself
trying to keep a stift upper lip. We want to be
strong in support of the people we love when
they are hurting. We may even find ourselves
apologizing for our own emotions, thinking we
do not have the right to be as upset as we are.
Grief does not follow those kinds of rules.
When we love someone, their pain inevitably
reaches us. It echoes through the relationship
we share with them. Watching someone you
care about suffer can feel almost as unbearable
as the loss itself. There is a particular helpless-
ness in witnessing grief. When we lose some-
one ourselves, there are rituals and expectations
that help guide us through it. People bring food.
'They send cards. They acknowledge the loss.
When the grief belongs primarily to someone
else, it can feel harder to claim. The sorrow sits in an
uncertain place, somewhere between empathy and
heartbreak. People often try to minimize it. They
tell themselves they should be the strong one, the
supportive one, the steady presence in the room.
The truth is that feeling grief for someone
you love is not a failure of strength. It is evi-
dence of connection.

Grief, like joy, is

when it is uncomfortable or painful for us. Com-
passionate presence is not a sterile experience. It
asks something of us emotionally. It asks us to
open the door to someone else’s pain, knowing it
may linger in our own hearts for a while.

‘That is not weakness. That is compassion do-
ing exactly what it was designed to do.

If you have ever felt grief on behalf of some-
one you love, you are not imagining it. You are
not being overly sensitive. You are simply re-
sponding to the deep human truth that none of
us moves through loss entirely alone. Our lives
overlap too much for that. Vicarious grief is
real. Give yourself space to feel it and credit for
standing with someone else in their pain.

About the Author: Meghan Fitzpatrick is a busi-
ness development representatives at Old Colony
Hospice & Palliative Care. She has a strong back-
ground in assisted living and dementia care. She is
also a trained support group facilitator for the Alz-
heimer’s Association. Her compassion and knowledge
make her a vital part of Old Colony Hospices out-
reach efforts. She is a trusted resource in the com-
munity, connecting with families, providers, and
community partners throughout the region and can

be reached at mfitzpatrick@oldcolonyhospice.com. oo

meant to be shared.
Truly loving someone
means hurting when
they hurt. It is proof of
our shared human ex-
perience.

In hospice, we of-

Homecare
—Fxpress

Family-owned medical equipment
retail store located in Hanover.

We carry a full line of medical equipment,
with rental options available.

Hospital Beds, Lift Chairs, Scooters,
Power Wheelchairs, Walkers/Rollator
Home Accessibility Equipment,
and much more!

e Dental implants

(including mini-implants)

e Removable dentures
¢ Veneers and laminates

Excellent Dental Care for Seniors

Dr. Qian Lin, DMD, owner/operator of The
Toothboss, a dental practice located at 1121
Main Street (Rt. 18) in South Weymouth.

Since 1992, The Toothboss has provided
oral care for individuals and families on
the South Shore. More than 100 of those
patients have been coming to The Toothboss
for more than 30 years.

The Toothboss provides the essential
services like cleanings, X-rays, fillings, etc.
Yet we also deliver the services that are
important to seniors:

* Periodontal care

* Oral cancer screenings

* Annual comprehensive review
¢ And much, much more.

The Toothboss accepts all major dental providers and offers the
TBD plan for those without dental coverage.

For more information and to schedule an appointment,
call 781-335-0604 or visit Toothboss.com
and book your appointment online.

1
i APRIL SAVINGS! THE
" REDEEM WITH THIS COUPON ) 1121 Main Street
: Homecare Express, : I [l " I H South Weymouth
: OFF 10 East St. (Rt. 53), Hanover, MA : 781-335-0604
i Lift Chajr  Call: 781-826-9399 HomeCareXpress.com _ Toothboss.com
I Expires 04.30.26 1
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Beep, beep. Paying attention
to curb appeal will help you
sell your home this spring

By Korey Welch, Owner of Boom Realty
and Senior Mortgage Broker, Loan Factory

When it comes time to sell your home, first
impressions matter more than ever. Real estate
professionals often say buyers decide how they
feel about a property before they even walk
through the front door. Creating strong curb
appeal can help your home stand out in online
photos, attract more showings, and even lead to higher offers. With a lit-
tle effort and smart planning, homeowners can make their property look
welcoming, well-cared-for, and move-in ready.

Start with a clean slate. Before adding anything new, make sure the
exterior of the home is clean and tidy. Power-wash siding, walkways,
decks, and driveways to remove dirt, mildew, and stains that build up over
time. Clean windows inside and out so the house looks bright and well
maintained. Remove cobwebs, dead plants, and any clutter from the yard,
porch, or entryway. A spotless exterior signals to buyers that the home has
been cared for.

Freshen up the front door. The front door is the focal point of a home’s
exterior. A fresh coat of paint can make a dramatic difference. Choose a
color that complements the house but still stands out in a tasteful way, such
as deep blue, classic red, or charcoal gray. Replace worn hardware, update
the house numbers, and make sure the doorbell and lights work. A new wel-

Live vibrantl.
Llfe ﬂ

Compassionate care in a home-
like environment: short- and long-
term rehabilitation, skilled nursing,
respite care and Medicare and
Medicaid certified.

781.545.1370 - 309 Driftway | Scituate, MA 02066 « LCCA.COM

Center
of the South Shore

Joint Commission accredited

come mat and a simple wreath can add charm without looking cluttered.

Invest in landscaping basics. You don't need an expensive landscape
redesign to make a yard look attractive. Mow the lawn regularly, trim
bushes, edge the walkway, and remove weeds. Add fresh mulch to garden
beds to create a neat, finished appearance. Seasonal flowers in planters or
along the front walk provide color and make the home feel lively. If you
have large trees, make sure branches are trimmed so the house is clearly
visible from the street.

Light it up. Good lighting improves both appearance and safety. Replace
burned-out bulbs and consider updating old fixtures with modern, ener-
gy-efficient options. Solar pathway lights are an inexpensive way to highlight
walkways and landscaping. If buyers drive by in the evening, warm exterior
lighting can make the home feel inviting rather than dark and neglected.

Fix the little things buyers notice. Small repairs can have a big im-
pact. Tighten loose railings, fix cracked steps, repair broken shutters, and
touch up peeling paint. Make sure the mailbox is straight, the garage door
works smoothly, and the driveway is free of large cracks. Buyers often as-
sume that visible small problems mean there may be bigger hidden issues,
so taking care of details builds confidence.

Stage the exterior like you would the interior. Think of the front yard
and porch as an outdoor living space. A couple of clean chairs, a small
table, or a bench can make the home feel welcoming. Keep decorations
simple and neutral so buyers can picture themselves living there. Avoid
overly personal items, seasonal clutter, or too many ornaments.

Keep it maintained until closing. Once the house is on the market,
continue to mow, sweep, and tidy regularly. Showings can be scheduled
at any time, and you want the home to look its best every day. Consistent
upkeep ensures that the great first impression you worked hard to create
stays strong throughout the selling process.

With thoughtful preparation and attention to detail, curb appeal can
become one of the most powerful tools for selling your home quickly and
at the best possible price.

For more than 25 years, I have been helping sellers list their homes for
just a 1% listing commission, saving families tens of thousands of dollars
while still providing professional photography, marketing, open hous-
es, and full-service representation. Don’t be fooled by the big corporate
Kool-Aid-drinking agents trying to get you to pay “big-box store” com-
mission rates to get results. There is a better way to sell, and if interested
in how you can sell smarter, I can help.

Selling your house is a significant decision that requires careful con-
sideration of personal preferences, health needs, and financial factors. As a
25-year veteran of both the mortgage and real estate industries, I under-
stand the complexities involved in making these transitions. My goal is to
help individuals and families make informed decisions that promote qual-
ity of life, independence, and peace of mind throughout the aging journey.

About the Author: Korey Welch, Owner of Boom Realty and Senior Mort-
gage Broker (NMLS: 14991) with Loan Factory (NMLS: 320841), is a li-
censed mortgage broker/real estate broker based in Rockland. For more than
two decades, Korey has been helping seniors determine the best fit. For a com~-
plimentary consultation, contact him at korey@koreywelch.com, 781-367-
3351. If you have questions about building an ADU, navigating local zoning,
or how it might affect your property value, I'm always happy to help. As a 25-
year veteran of the real estate and mortgage business, I bring deep experience
and a pemonﬂl touch to every conversation. oo
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Reach thousands of loyal readers every month.

Call now for details! 781-925-1515
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Get involved! Donate your time for good on
Earth Day during National Volunteer Month

By Nicole Long, MSW, LICSW,
CEO of Old Colony Elder Services

Earth Day, Wednes-
| day April 22, is a day
to raise environmental
awareness and take ac-
tion to preserve and pro-
tect our planet.

Ensuring clean air,
clean water, and a healthy
environment is essential.
Everyone has a role to
play and can make a dif-
terence. There are many
ways to get involved on Earth Day. Attend an
event, gain a better understanding about Earth
Day, and share that knowledge with others.

Here are more ways to recognize and sup-
port Earth Day:

* Plant a vegetable garden. Not only will it
provide you with nutritious food, but it will
also help to reduce carbon emissions.

* Consider planting native plants in your yard
to support bees, butterflies, and songbirds,
which are among nature’s pollinators.

* Support “sustainable fashion.” One way to
do this is by choosing clothing made from
organic fabrics or natural fibers such as cot-
ton, silk, wool, and linen, as these materials
are more environmentally friendly.

* Consider shopping for clothes or household
items at thrift and vintage shops. Donate
unwanted clothing or other items to a thrift
store or to a charity.

* Plant a tree. Trees clean the air while also
providing a natural environment for animals
and other organisms.

* Choose an alternative to plastic shopping
bags, such as cloth or reusable bags.

* Commemorate Earth Day. Enjoy spending
some time at a nature preserve, hiking a local
trail, or walking along the shoreline.

Volunteer

Did you know? April is National Volunteer
Month! Let us honor and celebrate volunteers
who help make a difference in the lives of so
many and in the communities they serve.

Volunteers generously dedicate their time
and effort to make a positive impact in count-
less ways.

A few examples of volunteer opportunities
include:

* Joining a community cleanup event. For ex-
ample, at a beach cleanup, volunteers remove

teer on Earth Day or you are seeking other
volunteer opportunities, there are all sorts of
volunteer opportunities that may fit your life-
style. Consider becoming one of the 63 million
Americans who volunteer each year. To learn
more about volunteer opportunities in your
community and at OCES, visit ocesma.org/
get-involved/volunteer-opportunities.

Source: EarthDay.org. https://www.earthday.org/action/

About the Author: Nicole Long is the Chief
Executive Officer of Old Colony Elder Services
(OCES). Founded in 1974, OCES is a private,
non-profit organization proudly serving greater
Plymouth County and surrounding communities.
OCES is designated as one of 27 Aging Services
Access Points (ASAPs) and Area Agencies on Aging
(AAAs) in the Commonwealth of Massachusetts.
OCES’s mission is to support the independence and
dignity of older adults and individuals with dis-
abilities by providing essential information and
services that promote healthy and safe living. The
agency offers a number of programs to serve older
adults, individuals with disabilities, their families
and caregivers. For more information call 508-
584-1561 or visit www.ocesma.org. o

trash and other
debris from the
coastline. h
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a hiking trail or
wildlife sanctuary.
* Tending a com-
munity garden or
volunteering at a
community farm.
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Parkinson’s Awareness Month'’s
‘Mind Over Matter’ theme
emphasizes a holistic view of care

By Michelle Sonia, President and CEO
Seniors Helping Seniors Boston South Shore

April marks Parkinson’s Awareness Month, a
time dedicated to increasing understanding, com-
passion, and support for those living with Parkin-
son’s disease. This year’s theme, “Mind Over Mat-
ter,” shines a powerful and much-needed spotlight
on the critical connection between mental health
and Parkinson’s.

Looking beyond the physical symptoms

Parkinson’s is often associated with visible physical symptoms such
as tremors, stiffness, and slowed movement. While these are certainly
defining aspects of the disease, they are only part of the story. Many in-
dividuals living with Parkinson’s also experience significant non-motor
symptoms, including anxiety, depression, apathy, and cognitive changes.

These mental and emotional challenges can sometimes be just as im-
pactful — if not more so — than the physical symptoms. Yet they are often
under-discussed or misunderstood. This is why the 2026 theme, “Mind
Over Matter,” is so important: it encourages a more holistic view of care

that includes both brain and body.
The importance of mental health in Parkinson’s care

Living with Parkinson’s can be an emotional journey. Changes in in-
dependence, daily routines, and physical ability can take a toll on self-es-
teem and overall well-being. Additionally, the neurological changes
caused by the disease itself can directly aftect mood and cognition.

Prioritizing mental health is not just beneficial — it is essential. Ad-
dressing emotional well-being can:

* Improve quality of life

* Enhance motivation for physical activity and therapy

* Strengthen relationships with caregivers and loved ones
* Support better overall health outcomes

Strategies for supporting “Mind Over Matter”

Supporting mental health in Parkinson’s care requires intention and a
multi-faceted approach. Some key strategies include:

(T
| _ »
" Aprilis "

1. Open conversations: En-
couraging honest dialogue about
teelings, fears, and challenges helps
Parklnson S reduce stigma and isolation. Care-
Awareness Month givers and families play a vital role
% in creating safe spaces for these

(4 conversations.

2. Professional support: Men-
tal health professionals, including therapists and neurologists, can provide
valuable tools such as counseling, cognitive behavioral therapy, and med-
ication when appropriate.

3. Social connection: Staying connected with others — through sup-
port groups, community programs, or even simple social visits — can sig-
nificantly reduce feelings of loneliness and depression.

4. Physical activity with purpose: Exercise is not only beneficial for
mobility, but also for mental health. Activities like walking, yoga, or dance
can boost mood and provide a sense of accomplishment.

5. Mindfulness and stress reduction: Practices such as meditation,
deep breathing, and relaxation techniques can help manage anxiety and
improve emotional resilience.

A community effort: Parkinson’s Awareness Month is also a call to
action for communities. Whether you are a caregiver, healthcare profes-
sional, educator, or neighbor, there are meaningful ways to show support:

* Learn more about Parkinson’s and share accurate information
* Check in on individuals and families aftected by the disease

* Participate in local events or advocacy efforts

* Promote inclusive and supportive environments

Moving forward with compassion

The “Mind Over Matter” theme reminds us that while Parkinson’s affects
the body, it also deeply impacts the mind — and both deserve equal care and at-
tention. By recognizing and addressing mental health as a core component of
Parkinson’s care, we can foster stronger, more compassionate support systems.

'This April, let’s commit to seeing the whole person behind the diagno-
sis, uplifting their voice, and ensuring that no one faces Parkinson’s alone.

About the Author: Michelle Sonia is the president and CEOQ of Seniors
Helping Seniors Boston South Shore. Michelle grew up in Hanson and lives in
Weymouth. She was valedictorian at Notre Dame Academy and holds a bach-
elor’s degree from Harvard University and a masters degree from the Uni-
versity of North Carolina at Chapel Hill. Having worked in management
consulting for more than 15 years, she is now excited about making an impact

on her community. For more information, visit www.shsbostonsouthshore.com,
email info@shsbostonsouthshore.com, or call 781-626-4800. oo

Want a home and mortgage
W|thout the BIG FEES"

SMAR!
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Korey Welch, Owner of Boom Realty
and Sr. Mortgage Broker (NMLS: 14991)
with Loan Factory (NMLS: 320841),
is a licensed Mortgage Broker/Real Estate
Broker based in Rockland, MA.

For more than two decades, Korey has been

B . m helping seniors determine the best fit.
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For a complimentary consultation,
contact Korey at korey@koreywelch.com or

(781) 367-3351
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Q ANNE

NURSING HOME

South Shore’s

Preferved Nursing &
Short Term
Rebabilitation Center

50 Recreation Park Drive
Hingham, MA 02043
TEL: (781) 749-4982
FAX: (781) 740-4283
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ELDER LAw MYTH BUSTERS

Myth or fact? A will is all you need to

keep an estate out of the probate process

By Elizabeth A. Caruso, Esq.
Legal Legacy Planning, LLC

Myth or fact? I have
a will, so my family is all
set and doesn’t need any
other documents to stay
out of probate if I die.

This is a myth!

One of the top ques-
tions I get when I start
a meeting with a new
client is, “I have a will,

my family won't have to go to probate, right?”

Most people are very surprised to learn that a
will actually guarantees that your family will
have to go to probate. Many people believe that
having a will is enough to ensure their estate is
handled smoothly after they pass away. While
a will is an important part of any estate plan,
it does not avoid probate. Understanding the
difference between a will and a trust can help
families save time, reduce costs, and maintain
privacy during an already difhicult time.

A will is a document that provides in-
structions for how your assets should be dis-
tributed and who will manage that distri-

bution. It may also designate guardians for
minor children. However, because a will only
takes effect after death and must be vali-
dated by the court, the assets governed by
the will generally must go through probate.
Probate is the court process of validating a will,
paying debts, and distributing assets after some-
one dies. While probate ensures legal oversight,
it can also be time-consuming, costly, and pub-
lic. In Massachusetts, a probate often takes years
to complete. Court fees, legal expenses, and ad-
ministrative costs can also reduce the value of
the estate that ultimately goes to beneficiaries.
A properly funded trust, such as a revocable
trust, allows assets to pass directly to benefi-
ciaries without going through probate. When
assets are titled in the name of the trust during
your lifetime, the successor trustee can distrib-
ute them according to your instructions after
your death without court involvement.

This provides several key benefits:

1. Avoids probate: Assets held in the trust
transfer without the need for court permission.

2. Saves time: Beneficiaries often receive assets
much faster.

3. Reduces costs: Avoiding probate
minimize legal and court fees.

4. Maintains privacy: Unlike probate, trust
administration is not a public court process.

5. Provides continuity: If you become
incapacitated, a successor trustee can manage
trust assets without court intervention.

A comprehensive estate plan often in-
cludes both a trust and a will. The trust holds
and distributes most assets, while the will (often
called a “pour-over will”) acts as a safety net for
any assets not transferred into the trust during
your lifetime. Creating a trust is not only about
asset distribution; it’s about making things easi-
er for the people you care about. By minimizing
court involvement and administrative burdens,
a trust can help your loved ones focus on what
matters most during a difficult time.

If you already have a will, an elder law attorney
can review your estate plan to ensure your wishes
can be carried out as efficiently as possible.

can

About the Author: Elizabeth A. Caruso, Esq. is
an attorney at Legacy Legal Planning, LLC, in
Norwell. She has been practicing estate planning,
probate, and elder law on the South Shore for more
than a decade. If this article has sparked questions
for you, please feel free to reach out via phone 781-
971-5900 or email elizabeth@legacylegalplan-
ning.com to schedule a time to discuss your unique
situation. oo
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Kendall Wright Salluce -;OnéIBroker

Andrea Cohen, Elsa Buccini, Heather Thompson, Danielle Deeb,

Michelle Kundzicz, Rich Marani, J

anet McKenna

—

With over 35 years of experience Charisma Realty is one of the longest running real estate companies in Hull.
Our agents serve all over the South Shore bringing their knowledge and expertise to every buyer and seller.

535 Nantasket Avenue, Hull » 781-925-0910 « www.charismarealty.com
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Recent launch of TrumpRx.gov provides a
new choice for prescription savings options

By Patricia Prewitt, My Personal Rx Adviser

The environment
for prescription sav-
ings is expanding with
the launch of Trum-
pRx.gov in February.
Having another place
to find savings for pre-
scriptions can be a plus
for patients. However,
as with any new entity
to a market, it’s im-
portant to understand
when it might fit to your own needs, and how it
might compare to prices offered with your ex-
isting prescription insurance plan.

What is TrumpRx? At its core, it is a federal
web directory or link farm portal designed to
connect patients with lower cash prices for spe-
cific brand-name medications, primarily in the
areas of weight loss, diabetes, and fertility. As
of March 2026, 43 different medications from
five manufacturers are listed on the website. The
“most favored nation” prices match the cash
pay direct access programs of the participating
products on the manufacturer websites.

'The site also offers savings coupons, brand-
ed for TrumpRx, that function much like those
available from savings card platforms like Go-
odRx, SingleCare, WellRx, Needy Meds, and
others. The coupons must be downloaded from
the website, and brought to a specific partici-
pating pharmacy for that particular product to
obtain the discount price.

What else should I know? TrumpRx is
designed as a “cash pay” program for patients
not using prescription insurance benefits. This
means that any money you spend will not
count toward your insurance deductible or out-

of-pocket maximum. This is true of other sav-
ings card programs. Unlike your neighborhood
pharmacy, CostPlusDrugs or AmazonRx, the
site is a portal only. No products are dispensed.
You will still need a valid prescription.

Prescription plans are widely variable: Spe-
cific cost-sharing, copays, coinsurance and
plan deductibles require evaluation. For many
chronic medical conditions, your traditional
prescription plan may offer the best value over
the course of a year.

When would I choose to use this new pro-
gram? If you are uninsured, or your prescrip-
tion benefits do not cover your medications, this
provides another option to compare prices. Re-
member that savings card prices vary by prod-
uct, store and even zip code.

For some “lifestyle” drugs, TrumpRx.gov
may be useful since many insurance plans ex-
clude them entirely. The website does note that
patients with insurance should check what their
copay is using prescription insurance as it may
be less than the TrumpRx price.

What’s the bottom line? While more con-
sumer choices are good, the “best” price for your
needed medications depends entirely on your
employer-sponsored, private insurance plan,
marketplace plan, or the coverage tier for your
Medicare Part D plan or Medicare Advantage
plan. Consumers should be prepared to do their
own cross-referencing between the portal, their
current local pharmacy pricing, other savings
cards, and direct to patient prices from Cost-
PlusDrugs or AmazonRx.

Healthcare continues to be a rapidly chang-
ing environment, and is often confusing for
both patients and healthcare providers to nav-
igate.

Content provided is for educational purposes

only and is not intended as a substitute for advice
from a qualified medical professional. The opinions
expressed within are those of the author.

About the Author: Patricia Prewitt is a local
Massachusetts resident who spent more than 30
years in the pharmaceutical industry. Tricia is a
consumer education advocate, and loves helping
people find ways to save money on their prescrip-
tions. More information and free resources are
available on her website at https.//mypersonal-
rxaduisor.com/resources or call her at 508-507-
8840. Favorite Quote: Act as if what you do
makes a difference. It does.” — William James oo

Planning some spring cleaning?
Register for household
hazardous waste disposal

South Shore Recycling Cooperative mem-
ber towns will host six household hazardous
waste collections this spring. Registration is
required to reduce wait times. The address-
es and other important event details are re-
vealed on the registration form at http://bit.ly/
Spring26 HHW.

Events will take place from 9 a.m. to 1
p.m. at these locations:

* April 11: Weymouth.

* April 18: Plymouth. Also accepting up to
six oft-rim tires with no fee, and propane
tanks and fire extinguishers for a fee

* May 2: Hanover/Norwell.

* May 16: Hingham. Also accepting up to
six off-rim tires with no fee.

* June 6: Kingston/Duxbury/Pembroke.

* June 13: Scituate/Cohasset. Also accept-
ing propane tanks and fire
extinguishers for a fee.

It you have questions af-
ter reviewing the registration
form, visit http://bit.ly/ssrch-
hw or call 781-329-8318. ur

Registration open for Project Bread’s 58th Annual Walk for Hunger

Registration is now open for Project Bread’s Walk for Hunger, the

organization’s signature community fundraiser and one of Massachusetts’
most enduring anti-hunger events, turning compassion into action. Set
for Sunday, May 3 on the Boston Common, the one-day celebration will
bring together thousands of walkers for a family-friendly three-mile loop
teaturing food, entertainment, and activities for all ages.

Now in its 58th year, the Walk for Hunger remains a beacon of hope
tor local families, raising $1 million to support Project Bread’s proven,
statewide approach to advancing food security and ensuring access to nu-
tritious food for children and families across Massachusetts.

Like-minded anti-hunger organizations are also invited to participate
through Project Bread’s co-fundraising program, The Commonwealth.
Participating nonprofits can form teams to raise funds for their own mis-
sions while contributing to Project Bread’s broader statewide impact.

Ready to get involved? Register to walk in-person or virtually, start a
personal or team fundraising page, or make a donation at projectbread.
org/walk. For more information, email walk@projectbread.org.
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Providing the highest quality comfort and
compassionate Hospice & Palliative Care
to patients and their families
since 1978/

Co!ca A ﬂ

()le(.ﬁ

& Palhative Care

When it comes to hospice eare, you have a choice and
those who know hospice, choose Old Colony Hospice.

www.OldColonyHospice.org

1-800-370-1322
501(c)3 Non-Profit

W HOSPICE The Hoston Globe CHI'IP

HOMNORS elite TP PLACES TO M DR

W v Wy vnn

Home Sweet Home Health Services

|
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. .3 The South Shore’s
l] [ O l lf In-Home Care & :[E Legacy Legal Kendra M. O’Toole, Esq., LL.M.
S 1)1 A ¢ Visiting Nursing Services P T Elizabeth A. Caruso, Esq.
| . H E ,""'?'?‘-g { | |_i‘ 80 Washington Street
‘ 781-971-5900 Building S

é www.legacylegalplanning.com Norwell, MA 02061
781.773.8337 . . . .

wwchshhealth.com  avard for st af e Soutnshore mmer 5 | | EState Planning ¢ Elder Law » Probate
EMBRACE PEACE OF MIND
IN RETIREMENT WITH THE
NEW REVERSE MORTGAGE

THE FEDERAL
SAVINGS BANK

Rediscover the potential peace and
confidence that comes with financial
security in retirement by tapping into
the equity of your home.

WHY CONSIDER THE NEW REVERSE MORTGAGE?

* Reduce the risk of running out
of money

* Enhance liquidity with access to
additional funds

* Increase near and long-term

cash flow

* Monthly mortgage payments
are optional

YOUR NEXT STEP TOWARD YOUR
RETIREMENT OPTIONS

Curious if a reverse mortgage is the right choice for you? Join me for a
no-obligation discussion. We’ll explore how a reverse mortgage could be
integrated into your future, with a real-time demonstration of its benefits.

REACH OUT TODAY - DISCOVER YOUR
RETIREMENT FUTURE!

GEORGE DOWNEY

Regional Senior Vice President, NMLS# 10239
Direct (781) 843-5553 | Cell (617) 594-3666
gdowney@thefederalsavingsbank.com
www.thefederalsavingsbank.com/georgedowney

Eligibility requirements apply. HECM Counseling is required. Subject to credit and income approval. You must occupy the residence as
your primary home. You must continue to pay for property taxes, insurance payments, homeowners association fee, home maintenance Member

costs, and other fees as required. You must have significant cash available for the down payment. The balance of the loan grows over time

and interest is charged on the balance. The loan becomes payable when the last borrower on eligible non-borrowing spouse passes away, FDI@
sells the home, permanently moves out, defaults on taxes, insurance, or maintenance, or otherwise does not comply with the loan terms.

Copyright 2023 © The Federal Savings Bank | Co. NMLS# 411500 | All Rights Reserved | thefederalsavingsbank.com
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1s HAPPENING HERE!

Webster Park’s foremost
Rehabilitation Program
delivers Physical,
Occupational and Speech
Therapy 7 DAYS A WEEK.
Our Rehab Professionals craft

individualized Rehab regimens

utilizing the most advanced
technology and latest treatment

modalities.

Pulmonary Program with full-time
Respiratory Therapist on staff!

<7

WEBSTER PARK

Rehabilitation & Healthcare Center

r"“‘*«,{
781.871.0555 numusmu&s £ ssum
56 Webster Street, Rockland MA 02370 Q RATED CMS
s (CENTERS for MEDIGARE & MEDIGAID SERVICES

www.websterparkhealthcare.com
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ADULT FAMILY
CARE PROGRAM

Do vou know.a person with

e cherishes independence?
* needs companionship?

e is not able to live on his/her own?

ities who:

like to be part of a family?

This program is a sensitive and economical

alternative
or older w

for persons 16 years of age
ho are faced with the prospect

of no longer being able to manage alone.

b ]

144 MAIN ST. - BROCKTON

508.584.1561
www.ocesma.org

HAMEL-LY%ON CHAPEL

w CREMATION SERVICE OF MASSACHUSETTS
Pre-Planning e Funerals e Cremations

FUNERAL SERVICES

« Direct Cremation Plans, starting at $1,795 « 00
« Veteran Funeral Service Benefit Packages «

« Funeral / Memorial Service / Celebration of Life «
« Church or Funeral Chapel Services «

« Traditional Chinese and Vietnamese Funerals «
« |nternational Funeral Shipping «

« Burials — Casket Selections «

« Cremations — Urn Selections «

*** Best of Quincy Funeral Home Award, 6 Consecutive Years, 2019-2024 ***

24-Hour Lines

(617)472-5888
(800)696-5887

ADDITIONAL SERVICES

Funeral-Pre-planning and Arrangements «
« Personal Needs Account Spenddowns «
« Funeral Consultations «

« Cemetery Concierge «

« Burials at Sea «
« Sea Scattering of Cremains «

Directors: Christopher P. Goulet, Sr. & Michelle Lydon

650 Hancock Street, Quincy, MA 02170 ¢ HamelLydon.com
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